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Progress 


By 


Chris Sinsabaugh 


ODAY’S BRICK and mortar 

with which to build the 
column have the odor of printer’s 
ink, the literary efforts of various 
and sundry automobile concerns, 
and out of the ordinary run of 
sales promotion literature. 

For instance, there’s “Thirty 
Years of Progress” issued by the 
Ford Motor Co. in commemora- 
tion of the anniversary of the 
third decade. It’s easy to see 
that there’s a sentimental side 
to the sage of Dearborn, as he 
looks back over the years and 
traces the steps from the humble 
beginning in the Bagley 
shop to the present day setup at 
River Rouge covering an area 
of 1096 acres and which Mr. Ford 


modestly adds “is said to be one | 


Sales Contract 


Agreement Would Cover All Time Peak May Put U. S. 
During June In New Role 


industrial plants 


of the largest 
in the world.” 


* * * 


PICTURED is the first real | 
plant of the Ford Motor Co., a 
frame building on Mack Avenue, 
Detroit and in operation in 1903. 
That picture looks like an art 
treasure to me, because it’s one 
of the rare old prints that few 
ever have seen. Frankly, I never 
have lamped it before. From 
there Ford went to Piquette and 
Beaubien and that plant was the 
east end of a block which was 
destined to house E.M.F. later 
on and to be followed by Stude- 
baker occupancy when the South 
Bend Corp. operated a factory 
here. Rockne, during its brief 
life in Detroit, used this plant. 


ok Ke a 


BUT I'M LOSING my 
of thought, so back to “Thirty 
Years of Progress,” which tells 
in a nutshell of Ford’s automo- 
bile operations. Told in sixteen 
pages is the story of Ford and it 
makes mighty good reading. If 
I were to write that same story 
I would need three volumes to 
do it justice. Why, on one page 
we get the “Seven Ages of Ford” 
in the picturization of the seven 
types of radiators Ford has used 
since 1904. After all, the radiator 
is the face of the automobile and 
in this series one can trace Ford 
evolution from the beginning to 
the present day. 


thread 


* * * 


THIRTY YEARS—that's a long 
time in the automobile industry. 
And as the booklet says, thirty 
years ago when the tiny acorn 
was planted, “Theodore Roose- 
velt was in the White House, the 
Panama Canal treaty had been 
ratified by the United States 
Senate, on the isthmus a little 
group of rebels were preparing 
to establish the Republic of Pan- 
ama, two brothers named Wright 
were bringing to completion their 
plans for a flying machine—and 
in Detroit a new company was 
launched, the Ford Motor Co.” 


* * + 


WHAT AN INCUBATOR of 
big figures in the industry this 
(Continued on Page 8) 


| employed by the Chrysler Corp. 


Street | 


10% Pay Rise 


By saccneedl 


45,000 Benefit By New| 


Rate; Shorter Hours 


Also Planned 


Detroit, July 21—An increase 
of ten per cent in the salaries and 
wages of all of the 45,000 persons 
throughout the United States was 
announced here tonight by B. 
E. Hutchinson speaking for Mr. 
Walter P. Chrysler. The increase 
is effective in the current pay 
period. 

The plan as announced also em- 
braces a program under which 
the corporation will have a 
shorter hour schedule into effect | 
by the end of July. This plan} 
has been under consideration for | 


(Continued on Page 14) 


| Parts Jo bbers | 
Code Provide | 


Jobber’s Relation to 
Retail Customer 


Detroit, July 21.—Members of 
the Wholesalers Industrial Re- 
covery Committee of the National 
Standard Parts Assn. met in De- 
troit, July 20, to put the finishing 
touches on a tentative code for 
automotive parts jobbers. This 
code will be submitted at the first 
meeting of the Joint Industrial 
Recovery committee comprised 
of the representatives of the trade 
associations having a wholesaler 
membership. This committee will 
hold its first meeting within the 
next ten days, it is expected. 

Outstanding in the N.S.P.A. 
code is the provision for the use 
of sales contract agreements be- 
tween automotive wholesalers and 
their retail customers. This is 


(Continued on Page 14) 





Industry Progressing On Codes 


LL important factors in the automotive industry have 
made rapid progress during the week toward completing 


codes to be presented to the 
Administration. 


tk 


The entire code committee of the National Automobile 
Chamber of Commerce has been in session during yesterday 
and today here conferring with Alfred Reeves, general man- 
ager and Gilbert H. Montague, counsel. 
parleys will be transmitted to the Board of Directors of the 
Chamber at their meeting here Tuesday and will be dis- 
cussed at the members meeting in Detroit the following day. 
No definite statement has been made to date. 


k 


The National Automobile Dealers Association is now sort- 
ing through the reports of various meetings held by the 
sectional committees throughout the country. Many of these 
in proposed 
master code and others have approved the master code with 
reservations affecting their own localities. 
meetings are expected to be completed before August 1. 


meetings have resulted 


ok 


In the parts field an important meeting of manufacturers 
is scheduled for Detroit next Monday. 
pected to attract representatives from 3,000 companies and 
from it a group to handle the entire code procedure of the 
parts manufacturing industry 


National Industrial Recovery 


* 


The results of these 


amendments to the 
These sectional 


* 


This meeting is ex- 





is expected to emerge. The 


wholesalers division of the National Standard Parts Associa- 


ing 


Rubber Sets 


Consumption for Month 
Climbed to Highest 
Mark on Record 


New York, July 21.—-Consump- 
tion of crude rubber in the United 
States for June amounted to 
51,326 long tons, the highest on 
record. This is a gain of 15.1 per 
cent over the 44,580 long tons for 
May, and 23.8 per cent over June, 
1932, when the total was 41,475 
long tons, the Rubber Manufac- 
turers Ass’n reports. 


Imports 


crease of 17.5 per cent under May, 
(Continued on Page 8) 


tion yesterday approved the tentative code for its branch 
at a meeting held here at the Book-Cadillac. 
ings are in progress today and it is planned to have a meet- 
with the Joint Industrial 
N.S.P.A. within the next week or ten days. 


of crude rubber for | 
June were 22,729 long tons, a de- | 


Further meet- 


Recovery Committee of 





Government May Emerge 
With Management of 
Chaotic Industry 


By WILLIAM ULLMAN 
Washington, July 21.—Instead 
of the mere partnership it en- 
visages in business generally un- 
der the National Industrial Re- | 
covery Act, the Federal Govern- 
ment may emerge from the trade 
code hearing which opens here 
next Monday with the manage- | 
ment of the mammoth petroleum | 
industry. | 
The industry's 
are gathering 
Capitol. Many of them, 


(Continued on Page 


leaders already 
in the National ! 
their | 
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So. Bend Dealers Take Drastic Steps 
To Control Own Used Car Market 


Morton Heads 
Truck Group 


Chicago, July 21.—Foster Mor- 
ton, of Detroit, was elected presi- | 
dent of the National Team and 
Truck Owners Assn. at the clos- 
ing session of the thirty-first an- 
nual convention in the Palmer 
House. 

Other officers chosen were 
Harry Barton, of Kansas City, 
first vice-president; Joseph Cava- 
naugh, of Philadelphia, second 
vice-president, and William J. 
McDevitt, of Cincinnati, treas- 
urer. 

All 


of the directors 


(Continued on Page 14) 


present 


South Bend, July 21. A curb 
on motor car dealers designed to 


|end the evils of wild trade-in al- 
in 


lowances on used cars went 
effect here yesterday, governing 
all members of the South Bend 
Automotive Trade Assn. 

This new plan has teeth in it 
for a member who violates the 
provisions of the South Bend 
plan must pay a fine double the 
amount by which his trade-in 
allowance exceeds the schedule 


fixed by the association, and his | 


failure to pay the fine automa-| 
tically suspends him from mem-| 
bership in the association. 
Howard L. Chambers, secre-| 
tary-treasurer of the trade as- 
sociation, terms the new plan “a 
distinct step forward” toward the 
(Continued on Page 11) 


|stocks have risen somewhat 


|ing when 


| who for the last six 
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Car Stocks 
Of Dealers 
Near 247,000 


Inventories Are Built Up 
To Meet Improved 
Public Demand 


New York, July 21.—A survey 
of statistics on stocks of new 
passenger cars in the hands of 
dealers in the United States as of 
July 1 has resulted in an estimate 
of 247,000 units. 

There is no official figure on 


| dealer inventories, and the only 


data available consist of estimates 
made from month to month by 
automotive _ statisticians, who 
compute stocks on the basis of 
factory shipments and sales by 
dealers. The estimates for July 1 


|range from 225,000 to well over 


250,000. 

It is generally agreed that 
in 
recent months. This is not alarm- 
it is considered that 


they had dropped to around 150,- 


1/000 by the end of last year, an 
||| extremely low figure. 
+|natural that inventories be built 


It was only 


up with the rising public demand 
for new motor vehicles. 

Despite this rise 
shortages have developed in nu- 
merous instances, not only in cer- 
tain body types but in entire lines 
of certain cars. Even with the 
increase in dealer holdings to 
247,000 cars, the total is only 
22,000 above the 225,000 reported 
for July 1, 1932. This is highly 
favorable when it is considered 
that both sales and production 
have been running ahead of a 
year ago. 

Inventories of 247,000 on July 1 
compared with estimates of 229,- 
000 on June 1 and 214,000 on 
May 1 


Knoble Resigns 
Chrysler Post: 


Greene Named 


Detroit, July 21.—-Cliff Knoble, 
and a half 
years has held various executive 
positions in the advertising de- 
partment of Chrysler, has resigned 
as director of advertising and 
sales promotion of the Chrysler 
Sales Corporation to engage in his 
own business as the Cliff Knoble 
Business Promotion Corporation, 
with offices at 1312-14 United 


| Artists Building, Detroit. 


Pneumatic Tire 


Shipments Climb 


Shipments 
for May} 


New York, July 21. 
of pneumatic casings 
increased 41.8 per cent over 
April and 21.7 per cent above | 
May, 1932, according to the Rub- | 
ber Manufacturers’ Association, 
Inc. Production of pneumatic 
casings for May increased 66.1 
per cent over April and 35.8 per 
cent above May, 1932. 


Pneumatic casings in the hands 
of manufacturers May 31 were 
practically unchanged as com- | 
pared with April 30 stocks, but | 
were 27.9 per cent below stocks | 
for May 30, 1932. 


| business, 


| and 


In his new connection Mr. 


| Knoble will be closely allied with 


| the several units of Chrysler Mo- 
tors, as his new company was 
formed for the purpose of supply- 
ing a reliable source for many of 
the materials required by dealers 
in the promotion of their own 
such as electric signs, 
stationery, approved forms, new 
car introduction materials, adver- 


| tising specialties, etc. Mr. Knoble’s 


company will provide and present 
such material for the considera- 
tion of Chrysler Motors dealers, 
the new organization will 
work very closely with the vari- 
ous advertising and sales promo- 
tion departments. 

Plans of the Cliff Knoble Busi- 
ness Promotion Corporation pro- 

(Continued on Page 14) 
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Nash Sees Upturn Based on 
Confidence Plus Demand 


By MEL 
Kenosha, Wis., July 21.—It is 
always a rare privilege to listen 
to Charles W. Nash, whether he 
speaks from 
rostrum or just 
sits around and 
chats with a 
small group. 
Tipped off that 
the chief of 
Nash Motors Co. 
was in a more 
optimistic frame 
of mind than in 
quite a long 
time, I sat in 
yesterday on 
one of those 
chummy interviews for which he 
is famous, and listened to his 
words of wisdom on the present | 
Situation and the outlook. The| 
scene was the office of Frank 
Babcock, the Nash advertising 
director, and it was there that 
Mr. Nash came, upon being in- 
formed that “some of the news-| 
paper boys” wanted to see him. 


At the outset it was evident 


C. W. Nash 


a} 





that Mr. Nash was in a jovial 
frame of mind, and it didn’t take 
long for him to give reasons for | 
feeling better than in a long time | 
about conditions. Ready to dis-| 
cuss every question put to him, | 
and beaming as he did so, the} 
sixty - nine-year-old founder of 
Nash Motors, who has returned | 
to become its actual head as well | 
as chairman of the board, gave| 
his reasons for believing that the | 
future looks brighter. 


“Unless the new machinery of 
business recovery breaks down, | 
we should be in for better days in| 
business,” began Mr. Nash. “Yet 
with it all, I am just old-fash- 
ioned enough to believe that the 
well known law of supply and 
demand are having a lot to do 
with the improvement we have 
been witnessing. 

“Nor am I unmindful of an- 
other great factor, a psychological 
one, and that is the restoration of 
confidence. It’s difficult, if not 
impossible, to get anywhere with- 
out it.” 

Discussing factors in the re- 
covery, Mr. Nash continued: 


“Natural forces stepped in to 
raise the prices of crops of all 
kinds above their low depression 
levels. The run of weather 
proved an important element in 
the case of grains. With barley 
and hops, the return of legal beer 
played an important part. 

“We have seen the plan at 
work in the instance of beer not 
only with regard to barley and 
hops demand but also in the case 
of bottle manufacturing, box 
manufacturing, new employment 
all along the line and greater 
calls on transportation facilities. 


Plymouth 20% 
Ahead of All 1932 


Detroit, July 21.—The Plymouth 
Motor Corp., at the end of this 
week, had already produced and 
shipped twenty per cent more 
motor cars thus far this year than 
during the entire twelve-month 
period of 1932. 


This was stated here today by 
H. G. Moock, general sales man- 
ager of the Plymouth Motor Corp. 
Mr. Moock said that 139,998 new 
standard and de luxe Plymouth 
sixes had already been shipped 
for domestic sale thus far this 
year. This is 22,330 more units 
than the corporation shipped do- 
mestic all of last year, Mr. Moock 
asserted. 


Plymouth retail sales still con- 
tinue to run more than fifty-one 
per cent ahead for the first five 
months of this year, compared to 
the same period of 1932. 

With Plymouth production run- 
ning around 1,600 cars per day in 
the Detroit plant alone, it was 
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Hupp Chief Finds Seasonal 
Factors Are Losing Punch 


ADAMS 

“That, in other words, is what 
I mean by the working out of the 
law of supply and demand. Asa 
matter of fact, it has happened in 
many lines, with the result that 
prices of commodities and raw 
materials have gone up, and the 
labor scale has risen accordingly 
where it was below par.” 

“What is your prediction re- 
garding the course of motor car 
prices?” he was asked. 

“They can’t go any direction 
but upward in view of the in- 
creases in the costs of raw ma- 
terials,’ came the reply. “The 
prices of some of our raw mate- 
rials already have doubled, and it 
is easy to see what the effect 
must be on automobile selling 
prices.” 

“Does it appear that the trend 
will be greater than it has been 
toward lowest priced cars?” 

“In my opinion, the cars above 
the lowest priced class are com- 
ing in for a bigger percentage of 
the business than they have been 
getting. History is certain to re- 
peat itself, and we will find that 
people, as in the past, will gradu- 
ate into the use of higher priced 
articles, whether automobiles, 
clothes or what not, as they have 
the capacity to buy. 


“There never has been a de- 
mand exclusively for products of 
a certain price class, and there is 
not likely ever to be. People will | 
always want to buy the best they 
can afford, especially since hu- 
man nature dictates that the} 
higher priced article gives more 
than the lower priced one.” 

The interview shifted to the| 
proportions of the automobile} 
market. | 

“IT don’t know anything that) 
impresses me more than the fact | 
that at least 2,000,000 cars now 
running around ought to be 
junked,” said Mr. Nash. “Those 
automobiles are aside from the 
normal replacement market, | 
which has tremendous possibili- 
ties. We must always remember 
that the desire to own a new 
automobile is a powerful one. It 
takes precedence over just about 
any other desire of ownership the 
individual has. 

“While on the subject of new) 
cars, I think that style plays the 
biggest part of any quality with | 
the prospective buyer. As for} 
mechanical design, I am _ con- 
vinced that the poppet valve en- 
gine is here to stay, that axles} 
have been brought to a high point | 
of perfection, and that there may | 
be developments in transmissions, | 
although we have to be slow and | 
careful in that direction. I have 
never thought much of free 
wheeling. We put it in our cars 
because of public demand, but I} 
discourage the Nash organization | 
from using this device in 
driving.” 

E. H. McCarty, president of the | 
company, came upon the scene 
shortly afterward and gave a few | 
more reasons why Mr. Nash had 
a right to be encouraged. 








Franklin Increasing 


Syracuse, July 21.—Continued 
expansion of Franklin sales con- 
trary to the previous established 
seasonal trend is indicated by the 
returns now being received. June | 
retail business just finally re- 
ported exceeds June, 1932, and de- 
liveries thus far in July are main- 
taining the rate of May and June. 
The normal summer dip in the 
sales curve will not materialize 
this year, company officials | 
believe. 


| to the 





Hupp Scores Again 
Detroit, July 21—Hupmobile | 
again took the prize for style- | 


| beauty, refinement, and mechani- | 


in motor cars in| 
held at Lisbon, | 
Hague, Holland, | 


excellence 
Concours 
The 


cal 
the 


Chrysler Claims 
27.9% of N.A.C.C, 
Output This Year 


Detroit, July 21.— During the 
first six months of this year 
Chrysler Corp. produced 27% per 
cent of all automobiles produced 
by members of the National Auto- 
mobile Chamber of Commerce, as 
against 21.3 per cent in the first 
half of 1932, according to com- 
parative figures which have just 
been compiled by the corporation. 

In June alone, the corporation 
produced thirty-four per cent of 
the total passenger cars and 
trucks included in this compila- 
tion, as compared with twenty- 
seven per cent in June last year, 
The month’s actual increase over 
the preceding June was 154 per 
cent. 

Total production of all com- 
panies comprising the automobile 
group was eighteen per cent more 
in the first half of this year than 
in the first half of 1932. Chrysler 
Corp.’s increase in production for 
the first half of this year was 
forty-nine per cent. 


Gill Sees Donsand 


For “Bargain” Car 


Butler, Pa., July 21.—‘We are 
very apt to see a heavy return 
low-priced four-cylinder 
car in this country among those 
who desire economy,” says R. O. 
Gill, president of the American 
Austin Car Co. “The automobile 
trend in foreign countries, as well 
as in the United States is more 
and more to the production of the 
small low-priced car to fit the re- 
duced buying power of the public. 

“When we consider that the av- 
erage price and wheelbase of the 
American car sold in 1933 is lower 
than it has been for several years, 
the trend is unmistakable. The 
sale of Austin Bantam cars has 
increased materially during the 
past two years and we have plenty 
of evidence that the trend is apt 
to continue.” 


Capitol Patient 
On Code Delay 


By WILLIAM ULLMAN 


Washington, July 21.—-Failure of 
their statement that the automo- 
bile industry’s trade code was on 
the way to Washington to materi- 
alize this week has not dampened 
the spirits of Recovery Admini- 
stration officials. They still are 
certain the code is on the way to 
the National Capitol and that it 
will arrive within the next few 
days. 

Thursday of next week is the 
latest date for the code’s antici- 
pated arrival. That will permit a 
two-day lapse between the meet- 
ing of the board of directors of 
the National Automobile Chamber 
of Commerce in New York on 
Tuesday. The code drawn up in 
Detroit by a special sub-commit- 
tee under Donaldson Brown is ex- 
pected to be given the final O. K. 
of the industry at that meeting 
and to be rushed here immediately 
thereafter. The meeting of the 
directors purposely has been de- 
ferred in order to give the sub- 
committee an opportunity to com- 
plete its work. 

If the code of the automobile 
manufacturers arrives here next 
week, it is almost certain to be in 
effect before September 1; cer- 
tainly not later. Coming from 
one of the largest of the nation’s 
industries, it is assured of prior- 
ity in the setting of a hearing 
date. 


Perfect Circle Sales 
Hagerstown, Ind., July 20.—Per- 
fect Circle sales in Canada for 
the first five months of 1933 were 
the largest in the company’s his- 
tory. Sales for this period regis- 


learned that production had been|and Bogota, Columbia. The honor | tered a gain of seventy-two per 





further increased on the standard | at Lisbon duplicated a similar vic- 


Plymouth six line. 


tory there last year. 


cent over the first five months 


of 1932. 











Detroit, July 21.—This year will 
be one in which the seasonal fac- 
tor fails to exert any influence on 
sales, according 
to a comprehen- 
sive survey just 
completed by 
the Hupp Mo- 
tor Car Corp. 

Rufus S. Cole, 
vice - president 
in charge of 
sales of this 
corporation  re- 
ports that un- 
filled orders on 
the books as of 
July 17 are ex- 
actly 21 units higher than they 
were for April 17, the usual peak 


R. S. Cole 


of the normal Spring buying sea- | 


son. 
“Thus, in spite of increased pro- 
duction and shipments from the 


factory, we have not gained on | 
the tide of incoming orders,” says | 


Mr. Cole. “If anything, buying is 


now being accelerated by the} 


knowledge that the next change 
in prices will be upward. In our 


own case we have received more 


Dodge Sales Show 
338.3% Increase 


Detroit, July 21.—Dodge dealers, 
for the week ending July 15, 
chalked up the new six-day record 
of 4,926 retail deliveries, according 
to A. vanDerZee, general sales 
manager, making an average of 
821 sales a day. Of this total, 
2,305 units were Dodge passenger 
cars, and 625 were Dodge trucks. 
The remaining 1,996 sales repre- 
sent Dodge dealers’ share in the 
sale of Plymouth Sixes. 


Compared to the _ preceding 
week’s tabulation, the figures 
mean an increase of 11.4% for 
Dodge passenger cars, an advance 
of 6.3% for Plymouths, and a gain 
of 12% for Dodge trucks. Checked 
against retail sales registered dur- 
ing the corresponding week of 
1932, Dodge dealers’ over-all de- 
liveries—that is deliveries of 
Dodge and Plymouth passenger 
cars and Dodge trucks show the 
remarkable increase of 338.3% 


The extraordinary growth of 
the business of Dodge dealers is 
further seen in the information 
that their retail deliveries from 
January 1 to July 15 this year are 
209.8% of last year’s for Dodge 
passenger cars, 136.2% for Dodge 
trucks, and 149.8% for Plymouth 
Sixes marketed by the Dodge 
dealer organization. 


Graham First Half 
Exports Ahead of 1932 


Detroit, Mich., July 20.—Export 
business of the Graham - Paige 
Motors Corp. during the first half 
of 1933 was one-third ahead of 
the corresponding period last 
year, Robert C. Graham, execu- 
tive vice-president, announced 
today. 


During the first six months of 
the current year Graham shipped 
540 units abroad, as against 405 
units in 1932. 

The majority of the territories 
abroad in which Graham business 
during the first half of the year 
exceeded that of the same period 
of 1932 were in Europe. France, 
Switzerland, Holland and Spain 
all showed increases. Mexico 
also reported increased business 
while indications were that South 
American buying would begin 
soon. 


New Hupp Six 
Being Shipped 

Detroit, July 21.—First ship- 
ments of the new Hupmobile 
Standard Six are now being made 
to all dealer points. 

The car is available in three 
body types, five-passenger sedan, 
two-passenger coupe with rumble 
seat and five-passenger Victoria. 
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|orders in the last two business 
| days than we did in the previous 
four days. So far there has been 
|no symptoms of sagging strength 
|on the part of demand; in fact, 
lthe contrary is the case, and we 
have already enough business in 
|hand to assure us of a very sat- 
isfactory July, considerably in ex- 
cess of July, 1932.” 

Mr. Cole has just returned from 
a trip through Chicago, Milwau- 
| kee, Minneapolis, St. Paul, Kan- 
|sas City and St. Louis. 

“On this trip I was afforded 
every opportunity to get right 
|into the heart of the business 
situation through this area,” he 
|said, “and I can vouch for the 
|fact that while previous opti- 
|mistic reports have been based 
|largely on the faith and courage 
|of the business people themselves, 
| this time there is something more 
concrete upon which to base con- 
clusions. The mills throughout 
|this entire zone are busier than 
they have been in two years. 
There is materially less unem- 
| ployment and there is a distinct 
trend towards higher wages.” 


Abbott Sees 
Continued Boom 


Detroit, July 21.—Sales of Essex 
Terraplanes and Hudson cars are 
continuing at a high level. 
Chester G. Abbott, general sales 
manager of Hudson Motor Car 
Co. states, ‘We sold more automo- 
biles during last week than 
we did during any week in the 
entire year of 1932, and in 





|fact the same can be reported 


about the last five weeks; in other 
words, each of the last six weeks 
has exceeded in sales volume the 
best week we had in 1932, and so 
far there is every indication that 
the improvement will continue. 

“Almost without interruption 
our sales have increased every 
week for the past eighteen weeks. 
We have based our sales and ad- 
vertising plans on the promise 
that business will continue good 
throughout the summer and fall 
of this year. We are going ahead 
more vigorously than ever with 
our sales activities and are build- 
ing our advertising campaign 
about the newspapers, which form 
the backbone of our efforts.” 


DeSoto Reports 
4,000 Back Orders 


Detroit, July 21.—With more 
July orders on hand than at any 
time since 1929, DeSoto Motor 
Corporation’s factory production 
is already sold in advance to deal- 
ers for the entire month of July 
and up to and including the first 
week of August. 

This was revealed here today 
by L. G. Peed, general sales man- 
ager of the DeSoto Motor Corp. 
Peed stated that although pro- 
duction on the DeSoto car had 
been increased in the new De- 
Soto factory here, that more than 
4,000 unfilled orders were on hand 
for immediate delivery. 

“This is more unfilled orders 
than we have had for any July 
since 1929,” Peed asserted. 

He further announced that dur- 
ing the week ending July 15 com- 
bined De Soto-Plymouth sales by 
De Soto dealers totaled 2,489 
units, an increase of 7.6 per cent 
over the previous week and a 
further increase of 208 per cent 
over the same week of a year ago. 
De Soto sales alone showed an 
increase of 61.2 per cent over the 
same week of last year. 

Used car sales continued on the 
upgrade, Peed _ reported. He 
stated that during the week end- 
ing July 15 used car sales were 
11.9 per cent greater than the 
previous week, and 85.6 per cent 
more than the same week of last 
year. 
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Seores of Unseen Taxes Woven 
Into Prices Paid for Gasoline 


Consumer Pays More Than 100 Levies in Addition to 
Large Ones Collected on Gallon Basis—User 
And Producer Big Losers in Scheme 


“Farm Trucks” Get Low 
Tax Rate and New Tags 
Madison, Wis., July 20.—A bill 

signed by Gov. A. G. Schmede- 

man fixes a fee of five dollars for 
the registration of “farm trucks”, 


Atlanta Chevrolet Adds 
| Men, Builds More Cars 


| Atlanta, Ga. July 21.—The 
| Chevrolet assembly plant 
|has stepped up its production 
|}from twenty to thirty cars an 
|}hour, L. S. Costley, Southeastern 
| regional manager reports, and 
| has taken on three hundred addi- 
tional workers in the last two 
weeks. Mr. Costley said that July 
retail sales in his territory would 
probably bring an increase of 300 
per cent over July of last year. 


here 
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Deliveries Gain 
In Twin Cities 


By J. E. SMITH 
Minneapolis, July 20 (UTPS). 
Figures just completed bolster up 
| the statement by automobile deal- 
ers that business is on the up- 
grade in the Twin Cities and their 
counties. In Minneapolis, June 
deliveries of new passenger cars 
reached 975 compared with 895 
the previous June. In St. Paul 


By WILLIAM ULLMAN 


Washington, July 21.—Into the price fabric of every 
gallon of gasoline the motorist consumes is woven scores 


of taxes whose existence is 
buyer. 


entirely unsuspected by the 


Concealed by the bold pattern of the Federal and 


State levies on motor fuel are scores of smaller, invisible 
taxes; more than one hundred of them. Actual payment 


of these, of course, is made by the refiner, the distributor 
and the retailer, but the cost, likeT 


all such costs, eventually is 
passed along to the man who 
buys the gallon of gasoline. 

It is calculated that there are 
116 tax items in the price of mo- 
tor fuel. Even though some of 
them are infinitesimal when re- | 
duced to gallonage basis, they 
multiply into something consider- 
able. 

Let us have a look at some of 
the individually light, but collect- 
ively back-breaking, levies whose 
existence is tragic knowledge pri- 
marily to the statisticians in the 
petroleum industry. 


First, among these is a real 
estate tax, which automatically 
goes into the plural when multi- 
plied by the number of political 
subdivisions which get their cut 


“SH 


THIS UNIT PAYS 


| impose 


not to the consumer, but to the 
tax collector. Not only one po- 
litical subdivision, but several 
their assessments upon 
this form of fuel transportation. 


No commodity in history has 
borne such a multiplicity of taxes 
as has gasoline used as motor 
fuel. Today, in direct consump- 
tion taxes alone—State, Federal, 
county and municipal gasoline 
imposts — government treasuries 
are being enriched at a rate of 
more than $1,770,000 every day. 


At the same time, petroleum re- | 


finers are losing $1,000,000 daily 


as a result of their operations and 
despite the tremendous spread of | 
their market. The two figures es- | 
the truth of the} 


tablish readily 
statement that government alone 


me 


ELL ) 


$2000 /sarnox' PER YEAR 


FOR THE USE OF THIS 
HIGH WAY. 


ae 
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Here is one method of combatting the taxes to which 
Mr. Ullman is calling attention 


on it. The refiner pays a tax on 
the real estate into which he 
drills his wells, the distributor on 
the land upon which he builds his 
storage tanks and office quarters, 
the retailer on the site upon 
which he erects his filling station. 
Cities collect such taxes. So do 
counties. 


Then there are corporation and 
income taxes to be paid to State 
and Federal treasuries, a multi- 
plicity of them, some large and 
some small, but all of which drop 
eventually upon the price you and 
I pay for the gasoline we con- 
sume in our cars. 


Nor are these all; not by any 
means. There are gross produc- 
tion tax levies on crude petro- 
leum, a price which must be paid 
to the State for the extraction of 
every particle of its natural re- 
sources. Again, although these 
taxes are paid at the top, they 
eventually come crashing down 
from that peak to land finally on 
the strengthened purse of the ul- 
timate consumer. 

Billions of gallons of motor 
fuel traverse underground pipe- 
lines on their way to the gaso- 
line tanks of the nation’s motor. 
vehicles. At the mouth of these 
lines first position is awarded, | 


is making money out of the pe- 
troleum industry. 

It is said that the heavy assess- 
ment of taxes upon motor fuel 
constitutes a cap on the gallon- 
age price that prevents it from 
rising to undue heights. Obviously 
it is more than that. It is a 
ghastly unfair load that forces 
one of the largest of the nation’s 
industries to operate in the red 
continuously at the same time 
that it requires motorists—some 
23,000,000 of them—to pay a price 
for fuel that is raised far beyond 
a level that would be permitted 


jin a competitive arrangement. 


Technical genius manifested in 
the petroleum industry in the last 
ten years has accomplished won- 
ders. New processes have im- 
proved not only fuel quality but 
doubled and trebled the yield 
from a given amount of crude 
petroleum. 
tax system, producers could have 
converted this magnificent 
achievement into a profit for 
themselves and lower prices for 
their patrons. 

Yet by the time the various gov- 
ernments, from the least to the 
greatest, have finished weaving 
their taxes 


left for producer and consumer! 


having a gross weight of not more 
than one and one-half tons, 
owned and operated by a farmer | 
exclusively for farm use and not 
for commercial purposes. Trucks 
so registered must carry a special 
number plate bearing the words 
“farm truck”. 

Automobile truck owners who} 
ordinarily must purchase licenses 
July 15 have been given a month 
of grace. 


Canadian 
Toronto, 


have 


Tilbury 
ately. 
sistent gains 


plant, 


Name Changed 
Galveston, Tex., July 21.—Ellis 
Green Buick Co. has changed the 
firm name to Ellis Green Motor Co. 


me 





Under any equitable | 


into the fabric of} 
gasoline prices there is nothing | 


wi? This happened just the other day in 
~ +f Chicago. 

™ It became known that a Cadillac own- 
er was in the market for a new motor car, his 
old car having seen several years of service. 

Immediately, he was besieged to purchase 
motor cars of every description. Most persis- 
tent of all were the salesmen representing the 
price group immediately below Cadillac and 
La Salle. 

All the familiar arguments were used to 
influence him—mostly, of course, centering 
around the idea of a slightly lower first-cost. 

Yet, in spite of all inducements, the Cadillac 
owner refused to be interested. 

To one and all, he told the same story 
‘“‘No—I'm going to get another Cadillac.”’ 

He didn't bother to explain his decision, for 
he is a busy man, with time at a premium. But 
it just happens that we know what was in his 
mind—for he was kind enough to tell us when he 
came to take delivery of his new Cadillac. 

In the past, he had owned several cars of 
different makes. None of them quite satisfied 
(him. Always, he was looking for something 
better and more satisfactory. 

Then, one day, he bought a Cadillac—and it 
was arevelation. It was precisely the car he had 








Hudson 
Increases Wages 
July 
Hudson-Essex of Canada, 
made a five per cent 
| crease in the wages of shop em- 
ployes, on an hourly basis, at the 
effective 
The increase follows con- 
in shipments and 
| retail sales of Hudson and Essex 
Terraplane cars, 
with the efforts of Canadian In- 
dustries to restore the purchasing 
power, said A. E. Barit, president. 


21 


and is 


626 cars were sold in June, com- 
pared with 533. 

H. G. Moock, general sales- 
manager for Plymouth, address- 
ing a meeting of salesmen here, 
reported business good in the 
northwest territory. 

L. K. Cooper, Chevrolet regional 
manager, announced that as a 
result of increased sales in the 
last two months the company is 
planning to increase the com- 
mission paid retail salesmen. 

C. W. Nash, president of the 
Nash Motor Co., here on a fish- 
ing trip this week, was optimistic. 
In the party were J. T. Wilson 
and C. C. Allen, of Kenosha, Wis. 


(UTPS).- 
Ltd., 
in- 


immedi- 


in line 








No-Lun going lo gel another Cadillac 


been looking for. There was something about 
the way it ran, the way it handled, the way it 
rode, that satisfied him completely. 

He never tired of this car. In fact, the more 
he drove it, the better he liked it. Now and 
then, he used to drive his friends’ cars—some of 
them expensive ones. And he was always glad 
to be back again at the wheel of his Cadillac. 

Eventually, he bought his second Cadillac. 
And the story repeated itself. 

So now, when he was ready to buy yet another 
car, he wanted a Cadillac. Why even consider 
buying anything else? 

» » » 

It is certainly most satisfying to represent a car 
whose owners remain so steadfast. Such loyalty brings 
many rewards to a dealer. In the first place, it is 
extremely pleasant to do business with a contented 
clientele. It is helpful to have so many owners who 
are willing, at a moment's notice, to provide any 
testimonial a prospect may require. And it is most 
advantageous, from an economic standpoint, to have a 
large group of owners who never so much as consider 
another car when the time comes for replacement. 

If you are interested in enjoying these dealer ad- 
vantages, write direct to the Cadillac Motor Car Com- 
pany, at Detroit, Michigan. You will be told at once 
what the possibilities are in any community in which 
you may be interested. 


CADILLAC 
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The Farm Dollar 


A’ the risk of being charged with overrating the farm 
dollar from the automotive point of view, we should 
like to list a few facts gathered by Director H. Umberger | 
of the Kansas State College Extension Service on how the | 
farmer will spend his money when, as and if he gets it. 
A questionnaire prepared by Director Umberger was 





distributed to farm bureau farmers by county agricultural 

agents in Kansas. It brought 382 replies from thirty-two | 
counties in every part of the state. These replies indicate | 
how these farmers would spend $309,755.19, representing 
a net return of four per cent on their total farm invest- 

ment, when they secure this net return to spend exclusive 

of payments on debts, interest, and taxes. 

As an average for the farmers reporting, four per cent 
on his investment would give each farmer $810.88, of 
which he has stated he would spend $743.78. For a new 
automobile, truck, or equipment and repairs for old, fifty- 
eight per cent of these farmers would spend an average of | 
$142.58; and eighty-nine per cent an average of $190.61 
for new buildings and repairs to buildings, including paint 
and hardware; eighty-six per cent an average of $160.77 
for new implements and repairs for old implements; fifty 
per cent an average of $39.18 for all other tools, for farm 
work shop, hay forks, and the like; eighty per cent an 
average of $61.28 for fencing, gates, and repairs; and 


WY daylight. 





Seventy-seven per cent an average of $81.53 for miscel- 
laneous equipment—windmills, stock tanks, gasoline en- 
gines, cream separators, harness, feeders, repairs, and 
the like. 

The remainder would go for live-stock, seed, household 
equipment, books, etc. 

This is a high percentage for motor equipment but 
what about the motor equipment needed by the men who 
will supply the farmer’s needs? 


Dealers and Associations 


UT in South Bend, Indiana, the dealer associations 
this week unanimously adopted a new code to be 
applied to used car trading which should benefit all dealers 
in that city. Under this code a certain easily determined 
amount based on the Red Book figures, will constitute the 
maximum allowance that any member of the trade associ- 
ation will be permitted to offer to the prospect. 

The dealer who tries to evade the provisions of the new 
pact will undoubtedly be exposed when a shopping cus- 
tomer tells a competing dealer that So and So offered him 
an allowance greater than the maximum agreed upon by 
the dealers themselves. 

To put teeth in the law, the association decrees a fine 
of twice the amount of over-allowance, and automatic 
suspension from the association if he fails to pay it. 

A few years back a threat of this kind would have held | 
little terror for the erring dealer, who, if found guilty 
would simply have thumbed his nose at the association 





and told it to write his fine on the ice. 

Now the picture is changed. Membership in his dealer 
association is almost imperative to the dealer who wants | 
to protect his own interests. With the growing impor- | 
tance of associations under the N.I.R.A., the associations | 
and their members will lay down the rules under which | 
even the non-members will be required to act. It is a| 
dealer’s duty to himself to stay or become a member now | 
so that he will have an active voice in making these rules. | 


Free 
Air 
By Cliff Knoble 


ANK HARDESTY, our local 

automobile repair man, says 
the manufacturer always has the 
service man’s interest at heart. 
It’s just as tough to get at a 
valve spring as it was in 1915. 


* * 


THE SIGHT of a whitewing 
solemnly eying a passing horse, 
truly combines a touch of declin- 
ing opportunity and frustrated 
ambition. 


ok 


* k * 


Daffy Definitions 

Clutch—A Scotchman’s method 
of holding a nickel. 

* * 

PERHAPS the only way we'll 
ever be able to even partially 
make up for the tax on gasoline 
is by saving the scent. 

# Ea * 
Ouch! Ouch! 

Jim: I wonder if all taxicab 
drivers are brave? 

Jam: Why do you ask? 

Jim: Because I’ve heard it said 
that “none but the brave deserve 
the ‘fare’’”’! 

Jam: Well, I don’t know how 
brave the drivers are, but I’ve 
noticed that most of their taxicabs 
are “yellow.” 


* 


at tt * 


OFTENTIMES when viewing a 
safety zone post knocked askew 
and fragments of glass scattered 
over the street—mute evidence of 
another accident—we have won- 
dered how anyone could be so 
hopelessly looney as to drive 
right smack into such a clearly 
visible obstacle. Especially in 
Last week provided the 
answer. 

* * 

WE HAD stopped at a through 
street. Looking toward the left 
before proceeding, we noticed a 
car approaching. Two ladies oc- 
cupied the front seat. Directly in 
their path was a safety zone, bor- 
dered by iron posts. As the car 
drew near, its direction changed 
slightly to the left, and it prom- 
ised to clear the posts in safety. 
But while not more than twenty 
feet away, the driver lifted her 
right hand from the wheel, ap- 
parently to gesture an accom- 
paniment to some remark ad- 
dressed to her companion. The 


oo 


| wheels struck the car tracks and 


swerved not more than a foot to 
the right, which was quite 
enough. The right front hub-cap 
clicked against the outer post, the 


| front wheels were jerked to the 
| right, 


there was a _ sickening 
smash—and two women were re- 
moved from a heap of junk and 
taken to the hospital. 

Elocution, as an art, is scarcely 
to be railed against, but when 
practiced at the wheel of a motor 
car, the results are sometimes as 
shocking as they are unexpected. 
* * * 


A TOURIST who has just com- 
pleted fifty-six hundred miles of 
a “round-the-country” tour, con- 
tends that he found the best 
Southern cooking in New York; 
the best looking New York girls 
in Florida; the best Florida 
melons in New England; the best 
New England dinner in Georgia; 
the best Georgia watermelon in 
Kentucky; the _ best 


time of the whole trip within ten 

blocks and ten minutes of where 

he got the Bourbon. 

* * Eo 

THE GREATEST menace to driv- 
ing at nights 

Is the ignorant driver who won't 
dim his lights, 

And he ought to be tied by the 
neck to a limb, 

Were it not that mere hanging is 
tco good for him. 


Kentucky 
| Bourbon in Detroit; and the best 
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Used Cars First 

I am passing this along hoping 
it may be of benefit to some 
dealer or salesman that considers 
his used car end of the business 
|a liability. 

I wish to say briefly that the 
policy of this firm in handling all 
used car transactions rank in im- 
|portance ahead of any other 
| transactions in the place. If it 
comes to a new car sale or a used 


| building at the same time, 
| used car sale comes first, which is 
to my experience opposite from 
| most dealer operations. All of our 
advertising and approach on used 
cars is built up by selling the 
confidence in the house first. The 
salesman, before he is employed, 


of the value to a firm of a man 


ness primarily. Each used car, if 
it is worth reselling, goes through 
a certain definite process of ap- 
pearance, including new tires on 
all four wheels, painting chassis, 


before being allowed to be shown 
to anyone. After this is done, 
along with the mechanical re- 
pairs, then the salesmen all agree 
on a price on that automobile 
before it is placed on sale. There- 
fore, we do not have a used car 
problem. 

The enclosed 
out that the confidence in the 
house is worth everything in sell- 
ing used automobiles. The reason 
| for the enclosed letter in a little 


the closing of this deal 
follows: 

The purchaser was in one clos- 
ing office and another in the sec- 


| the same time on the same auto- 
| mobile. 
|used car to trade in, both being 
straight sales. As the letter bears 
| out, the first order and deposit to 


eral Motors Acceptance Corp., as 
being a good deferred payment 
risk. The writer of the letter was 
paying cash, both at the same 
figure, whereas we had a check 
;and order from the writer and 





|car sale, both registering in the} 
the | 


is given a complete explanation | 


that can produce used car busi- | 


and all paint touchup, car re-| 
striped and thoroughly cleaned, 


letter will bear | 


more detail from the beginning to 
is as} 


|ond closing office, practically at | 


Neither one having any | 


reach me was accepted by Gen- | 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. 
ers are invited to use this space for voicing their opinions or 
Anonymous contributions will not be accept 
fidence will be observed upon request. 


Read- 


but con- 


|were struggling desperately to 
find another 1930 seven-passenger 
to fill that order with, when this 
letter came in. 


Unable to find this car, we were 
at a loss whether to try to hold 
him, for a few more days, or 
place an order for 1933 model 
Chevrolet with another dealer for 
him. Never giving up, he had 
confidence enough in the house 
and he liked our principles of 
doing business well enough to buy 
a Chevrolet through us, even 
though we were not Chevrolet 
dealers, we went out and traded 
a 1930 five-passenger Buick se- 
dan, and delivered to him in place 
of the seven-passenger sedan. 
This bears out my contention, in 
every detail and every deal, es- 
pecially the used car division of 
any business, that the retail sales- 
men should have first, confidence 


(Continued on Page 9) 


‘—-2 word in 
edgewise’ 


By the Publisher 


PERHAPS IT MIGHT not be 
amiss to state in this column the 
reasons for the “No Free List” 
policy which we were forced to 
|adopt on A.D.N. many years ago. 
So many publications are mailed 
complimentary to prospective ad- 
vertisers and advertising agencies 
that it is not surprising that we 
should be repeatedly asked by our 
friends for the same privilege. 

Unlike magazines of general 
circulation a large proportion of 
|the prospective subscribers of 
A.D.N. are also prospective adver- 
|tisers. If then, we were to send 
a free subscription to the presi- 
| dent of a corporation, why should 
we not extend the same privilege 
|to the vice-president, the secre- 
jtary, the advertising manager 
}and so on ad finitum. 

Then, too, we must consider 
the interests of the subscription 
salesmen who work in perscribed 
territories and are limited by the 
number of prospects to the men 
who can afford for their own 


(Continued on Page 14) 








AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 22, 1933 


5 





Michigan Dealers Approve 
Local Sections of Trade Code 


Detroit, July 20.—Responding to 


a call by F. O. Pinkham, of Jack- | 
president of the Michigan | 


son, 
Automotive Trade Ass’n, and 
“Eddie” Edenburn, secretary, ap- 
proximately 500 dealers from all 
over the state met here today 


and unanimously agreed upon the | 
proposed Michigan view of the| 
code as prepared by Aaron De} 
Roy, of Detroit, chairman of the} 


code committee. 
The dealers gave their unquali- 


fied pledge to support the N.A.| 


D.A. code in the dealer effort to 


support the President in his ideas | 


of the Recovery Act. They gave 
further evidence in their approval 
of the committee report by elect- 
ing Mr. De Roy as the delegate 
from Michigan to represent them 
at both St. Louis and Washington. 

A. B. Burkholder, of Grand 
Rapids, state N.A.D.A. director 
opened the meeting, outlining the 
code and its general scope and 
paving the way for the committee 
report. From a survey made of 
present conditions the proposed 
wage scale is forty cents per hour 


A.M. A., Ine., 
Moves Office 


Detroit, July 21.—Automobile 
Market Analysis, Inc., formerly of 
the New Center Bldg., have 
moved to their new offices at 2818 
East Grand Blvd., Detroit. The 
o‘ficers of the corporation are: 
C. B. Wilbur, president; G. G. 
Morrison, vice - president, 





and | 


H. J. Goggel, secretary and treas- | 
cate is signed by E. V. Ricken- 


urer. 

At the present time the A.M.A. 
is operating 
throughout the country, publish- 


for unskilled labor, sixty cents for | 
skilled labor, forty cents per hour 
for office help and adds thirty 
cents per hour for unskilled la- 
bor and average office help. 
Hours for any classification are 
not to exceed forty hours per| 
week. 


The report also covered a pro- 
posed program of uniform trade- 
in allowances on used-cars which 
will be submitted to the N.A.D.A. 
at the St. Louis meeting. Par- 
ticular stress was put on the im- 
portance of concerted action in 
any program to be finally adopted 
and to this end the membership 
dues in the N.A.T.A. and the N.A. 
D.A. were reduced. 


Among the other speakers were 
James Dalton, of New York, who 
spoke on the subject of “Co-op- 
eration.” The meeting was also 
addressed by Secretary of State, 





The Honorable Frank Fitzgerald, 
who ironed out some of the intri- | 
cate details of the Michigan Sales | 
Tax as applied to automobile 
sales. 


Ford Test Run 
A.A.A. Certified 


Washington, July 20.—An offic- | 
ial certificate attesting to the} 
stock car fuel economy perform- | 
ance of a Ford V-8 during a 5,022- | 
mile run in Washington, and on} 
the Mt. Vernon Memorial high- 
way has been issued by the Con- 
test Board of the American Auto- 
mobile Association. The certifi- 


backer, chairman of the Contest 


in fourteen cities | Board. 


Briefly, the Ford’s performance, 


ing information as to the supply|as certified by the board, was: 
of used cars on hand in local used | Fuel consumed, 222.89 gallons, or 
car outlets, what the local dealer| at the rate of 22.532 miles per 


will pay for used cars, and what | gallon; 
he will allow in a trade-in on a/ lons, 
They also supply a list | miles per gallon. 


new car. 


of the various cars sold locally | 


oil consumed, 1.578 gal- 
or at the rate of 3,182.57 


The economy run was entirely 


during the past thirty days, the|in charge of Contest Board per- 


average selling price of those 
cars, the average price of cars 
in other cities in the same area, 
the factory list price on all cars, 
and the local retail delivered 
price. 

The publication, filling a long- 
felt need in the industry, is being 
welcomed throughout the country. 


Army Motorization 
Would Aid Industry 


Grand Rapids, Mich., July 20.— 
That the automobile industry will 
gain considerably by motorization 
of the army is being pointed out 
in Washington dispatches. Motor- 
izing to the fullest extent, a plan 
drawn by the army several years 


ago, would be financed out of the | 


$3,300,000,000 public works fund 


of the national recovery act and | 
is known to be under considera- | 


tion by the war department. 

An expenditure of approximate- 
ly $50,000,000 would completely 
motorize the army, it has been 
estimated. Besides 
the automobile industry it would 


greatly increase employment. The | 


army’s plans have been held in 


abeyance because of the need for | 


economy, up to the present. 





Heads Truck Group 


Charleston, W. Va., July 21.— 
W. B. Crawley, of Clarksburg, was 


stimulating | 


;}sonnel and was made with a 
| stock Ford car. The crew ope- 
|rated the car day and night for 
;}more than seven days, both on 
| Washington streets and the mo- 
‘tor highway which connects the 
|Capitol with Mount Vernon. 

No mechanical 
were required. The crankcase 
| was filled with new oil after every 


adjustments | 


'1,000 miles, but no additional oil | 


|was required. After the 
filling at the start of the run no 
additional water was required in 
the radiator. The board’s certifi- 
cate shows that the run was made 
at an average speed of 27.468 
miles per hour. The speed was 
less in city streets and greater 
along the Mt. Vernon Highway. 

The Capitol test is in line with 
results obtained by Ford dealers 
in similar tests during the last 
few weeks in many parts of the 
United States. In these _ tests, 
sometimes in the face of heavy 
traffic conditions, Ford V-8 cars 
are reported to have registered an 
average fuel economy ranging 
from more than 18.5 miles per 
| gallon to 20.25 miles per gallon. 
In all cases the only oil required 
was the regular change each 1,000 
miles. 

Fuel economy figures estab- 
lished in these different tests vary 
slightly because of the difference 
in the terrain covered and the 





initial | 





| speeds at which the runs were | 


made. Some of these results were: 


_ elected president of the West} 
Virginia Motor Truck Association Fuel 
at its annual meeting in the) Con- | 
Ruffner Hotel here. Other officers| Place Mileage sumption 
chosen were: H. R. Abbot,|Buffalo ....... 10,000 18.51 | 
Charleston, vice-president and | Philadelphia 9,680 19.20 
treasurer; W. J. Bingham, Wheel-|Des Moines ... 10,000 19.66 
ing, secretary; C. F. Young, | Okla. City .... 10006 18.8 
Deretead 10,148 20.25 


Charleston, managing director. 


Bar Used Car Imports 


|Omaha 
' Other such demonstration runs 
| are now in progress in Dallas, 
|'Tex., and Seattie, Wash. 


Washington, July 21.Importa-| Ford in the Dallas run already 
tion of used automobiles and used | has completed 30,000 miles, cover- 


replacement parts has 


strictly forbidden by an edict of dealer points 
the Ministry of Commerce of | cities. 
Persia. 





in surrounding 
A total of 1,008 miles is 
covered every twenty-four hours. 


The | 


been|ing a route touching fifty-five | 











A Man’s Game, 
This Car Selling 

Washington, July 21.—It’s 
a man’s game, the retail | 
automobile business. 

Uncle Sam has just dis- | 
covered this to be the case. 
Out of 375,000 persons em- 
ployed in new and used car 
retail salesrooms, 350,000 of 
them are men. In no other 
single retail field are women 
employes so rare. 

Garages which do a gaso- 
line, oil, repair and storage 
business employ only 5,000 
women out of a total of 
165,000. Filling stations 
give employment to some 
140,000 persons, of which 
less than 10,000 are women. | 





J. A. Butts Appointed 

Kansas City, July 21.—C. F. 
Rouse, manager of the G. M. C. 
Truck Co., branch at Kansas City, 
announces the appointment of J. 
Arch Butts, of Wichita, as dealer. 






















Oklahoma Dealer 


Group Planned 


Oklahoma City, Okla., July 21 
(UTPS).—Initial plans for the or- 
ganization of a state automobile | 
dealers’ association have been 
made with a joint meeting of 
Oklahoma City and Tulsa dealers 
at Tulsa last week. 

Another meeting is scheduled 
to be held here later in the month 
to complete forming the organi- 
zation and to act on a code under 
which to proceed in the national 
industrial recovery program. 

Employment of more men, at 
shorter hours and increased 
wages, in return for enforcement 
of a fair practice code is favored 
by the dealers, according to 
Robert A. Conliff, secretary of the 
Oklahoma City Motor Car Deal- 


in which to organize the dealers 
|} and bring them into the state 
| association. 


No. Carolina Buys 
New Bus Bodies 


Raleigh, N. C., July 21.—Con- 
tracts to supply the State with 
275 school bus bodies, represent- 
ing an investment of approxi- 
mately $88,000, were let July 18 by 
the State Division of Purchase 
and Contract. 

Contracts were let as follows: 
Hackney Brothers Body Co., of 
Wilson, 100; Jerome Bolick Sons 
Co., Conover, 88; Oxford Body Co., 
Oxford, 50; McDonald Mfg. Co., 
West End, 25; Rock Hill Body 
Co., Rock Hill, S. C., to be dis- 
tributed through Power Brake 
Co. of Charlotte; Wayne Works, 
12, all-steel bodies, to be dis- 
tributed through Hercules Sales 
Co., Charlotte. 





ers’ Association. 

A committee has been chosen to 
draft a code to submit to state 
dealers. Representatives attend- 
ing the Tulsa meeting have been 
assigned counties over the state 


Brake Business Good 

Watertown, N. Y., July 20.— 
The New York Air Brake Co. 
plant in this city reports an im- 


proved business. 








CONFIDENCE! 








M. H. CORNILLAUD 


Studebaker-Rockne Dealer 
Paducah, Kentucky 


STUDEBAKER 


Automatic Automobiles 


in I 


He sold 19 


NEW CaS 


4 days! — 


OU get a new idea of the value that 


Studebaker dealers place upon the Stude- 
baker franchise when you hear men like M. 
H. Cornillaud of Paducah, Kentucky, talking. 


Asked what led him to apply for his Studebaker-Rockne dealership, Mr. 
Cornillaud said: ‘‘My experience in the automobile business, dating back 
to 1919, is the reason. I’ve known for years that Studebaker products are 
the last word in workmanship, engineering and stamina. And when I got 
the chance to take on the line this spring I certainly was happy. I knew I 
would go places with this line of cars right away.”’ 


Here’s what Mr. Cornillaud did — and what the Studebaker- Rockne 
line did for Mr. Cornillaud. 


He signed his contract in May and during the first two weeks sold 
19 new Studebakers and Rocknes. And in selling his Studebakers and 
Rocknes, he got the cream of the used cars in his territory in trade. By 
mid-June he didn’t have a single used car in stock. 


Studebaker is going at a tremendous clip. This June’s sales were the 
biggest since June, 1930, and 147% ahead of March this year. Orders to 
date show that July will substantially surpass June. 


You deal with understanding people and you get the fairest contract in 
the industry when you line up with the Studebaker lines. You keep the terri- 
tory you develop without multiple dealers ‘‘muscling in.”” Why not get 
all the facts—ftoday? Address Paul G. Hoffman (himself a successful Stude- 
baker-Rockne dealer), President, The Studebaker Sales Corporation of 
America, South Bend, Indiana. 


“B40 ° 


ANO UP AT THE FACTORY 


Built by Studebaker 


NE SIX 


*989 


ANO UP AT THE FACTORY 
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Methodical New Car Inspection Before Delivery 


Insures Customer Satisfaction, 


0 


Plan Prevents 


Caused By Petty Failures 
In First Few Days Driving 


By B. C. 


Annoyances | 


REBER 


DEFINITE, thorough inspection and checking of all 
new cars delivered, thus assuring the purchaser of a} 

car that is in A-1 condition when it is driven from the| 
salesroom, is a plan that has been used by Herpel-Gilles- | 
pie, Ford dealers of San Antonio, Texas, for the past ten} 


years with successful results. 
“The idea of devising a system-O 


atic inspection of new cars be- 
fore they were delivered to the 
customer,” Mr. Gillespie declared, 
“was the result of a few annoying 
complaints from purchasers who 
had taken their cars out, only to 
return with a report of some de- 
fect or oversight. Nothing so 
breaks down a customer's confi- 
dence as to buy a new car and 
have something show up bad in 
the first day or two. The sales- 
man has enthused him about this 
car; he has built up a pride of 
ownership; and he has told his 
friends and neighbors proudly of 
his new purchase. Then some- 
thing goes wrong. All the good 
that has been built up is in great 
danger of being lost forever. 

“In investigating these com- 
plaints, I found that, no matter 
how careful the company might 
be in giving final inspection to a 
new car, and no matter how much 
effort we might put forth in try- 
ing to have it O. K. when it left 
our place, unless there was some 
systematic form of inspection, 
something would be overlooked. 

Inspection Form 

“We determined that the only 
way to guard against such things 
was to draw up an inspection 
form which itemized each indi- 
vidual inspection required on all 
new cars before they were per- 
mitted to leave our place of busi- 
ness. The only way to determine 
if a nut was tight on a cylinder 
head was to put a wrench on it 
and make sure; and the only way 
to know that the gap between 
the spark plug points were as 
specified was to gauge them and 
find out. 

“So we drew up our inspection 
form. At that time it covered 57 
separate inspections, but that was 
when the Model T was the car be- 
ing offered by Ford. The form 
has now been changed to cover 
the V-8. 

Has Detailed Chart 

“At the top of the form are 

spaces for owner’s name, motor 


number, type of car, color, etc. | 
The itemized inspections are as| 
follows: 

“1. Oil and gas in car. 2. Gas} 
line pack nuts tight. 3. Water in| 
radiator. 4. Cylinder heads tight. | 
5. Manifold clamps and _ valve 
door nuts tight. 6. Fan adjusted, | 
belt on. 7. Wiring insulated and 
properly attached. 8. Motor 
tuned up. 9. Motor noises. 10. 
Hand throttles adjusted. 11. All| 
lights burning and focused. 12. 
Ammeter records 12 amperes. 13. 
Horn blows properly. 14. 
water leaks’ checked. 15. Oil 
pump O. K. 16. Water pump O. 
K. 17. Emergency brake adjust- 
ed. 18. Car greased thoroughly 
oil and grease fittings O. K. 19. 
Crankcase drain plug tight. 20. 
Oil in crankcase. 

“21. Choker rod adjusted. 22. 
Carburetor adjusted. 23. Floor 
boards tight. 24. Water in bat- 
tery ... battery test ... voltage. 
25. Battery cable clamps tight. 
| 26. Rear wheels tight on axle. 
| 27. Transmission full of grease. 
28. Rear end full of grease. 29. 
| Front wheels lined up and adjust- 
|} ed. 30. Cotter keys in all wheels. 
|31. Tires properly inflated. 32. 
| Tire carrier on tight. 33. Steer- 
ing column brace tight. 34. Wind- 
shield wiper O. K. 35. Shock ab- 
sorbers filled. 36. Doors and 
locks operate properly. 37. Top, 
body and upholstery in good con- 
dition. 38. Necessary keys in all 
locks. 40. All rattles eliminated. 

“41. All required accessories 
properly installed. 42. Road test- 
ed. 43. Car cleaned thoroughly. 
44. Brakes adjusted. 45. Gas 
gauge adjusted. 46. License plate 
on car. 47. Windows operate 
smoothly—no rattles. 48. Interior 
curtains adjusted. 49. Interior 
lights burn. 50. Coupe rear deck 
lock operates properly. 51. Door 
locks work properly. 52. Tools 
O. K. and wrapped. 53. Spare 
tire same make as others. 54. 
Spare tire lock and cover O. K. 

“Below the final inspection item 


Amendments To Code Are 


Proposed By Texas Ass’n 


San Antonio, July 21.—A series 
of suggested amendments to the 
proposed N.A.D.A. NIRA code 
have been adopted by the Texas 
Automotive Dealers’ Ass’n for 
recommendation to the Federal 
administration. They cover price 


cutting, territory restrictions, and | 


trade practices. 

The proposed amendments are 
in the form of additional pro- 
visions to be appended to Section 
B, Article VI, of the N.A.D.A. 
code. The proposals make the 
following provisions: 

Price Cutting Retail price 
schedules of new cars, to be ap- 
proved by a majority 


committee by each executive com- 
mittee. 

Restricted Territory—Factories 
and dealers shall have the privi- 
lege of agreeing upon territory in 
which the dealers shall have ex- 
clusive selling rights. 

Trade Practice Rules—It is de- 


clared unfair competition for 
factories or wholesalers of auto- 
mobiles, automotive equipment, 
parts or accessories, to sell di- 
rect or through their agents or 
dealers at prices less than the re- 
tail prices filed with the advisory 
committee. 

Following adoption of these 
amendments the Code was re- 
ferred to the executive committee 
for presentation to the Federal 
administration. Members of the 
committee are: Ellis H. Boyd, 
Fort Worth, chairman; William 


| Morriss, Dallas; J. F. Hagan, San 





of each |} 
component dealer association, | 
shall be filed with the advisory 


Antonio; H. D. Schleeter, Hous- 
ton; and G. D. Fox, Wichita Falls. 


S.S.D.A. Plans Code 


Richmond Va., July 21 (UTPS). 
The Service Station Dealers’ 
Association of Birmingham, Ala., 
was organized recently to adopt 
a code of ethics as a part of the} 
industrial recovery act, according 


| thousand 


| the 
Oil and | 





| interests 
| operation. 


| of 





to S. H. Johnson, president. 


which is 


who com- 


this 
signed 


is declaration, 


by the person 


| pletes the inspection: 


“‘T hereby certify that each of 


| the above items has satisfactorily | 


passed inspection and that the car 
is in proper condition to be de- 
livered to the purchaser.’ 

“This plan has proven unusual- 


ly successful in eliminating a 
’ > 


number of little things that are| 


easily overlooked, but which may 
cause a great deal of annoyance, 
and it has enabled us to state to 
the customer with utmost confi- 
dence that he has a car that will 
give him good service and trans- 
portation. 

“It is doubtful if once in a 

times a cotter key 
would be missing from one of the 


wheels, but there have been sev-| 


eral instances when we have 
caught that thousandth time. Out 
of eight of the spark plugs in the 
new V-8, probably only one will 
not have the space between points 
specified by the Ford Motor Co., 
but that one is brought up to 
specifications, and we know that 
the car is right. Failing to put 
water in the radiator is one of 
more common oversights 
which may result in_ serious 
damage. 
“Failure to 
case drain 


in the 
or to have 


put 


plug, it 


tight is another important inspec- | 


tion which has proven necessary. 
Seeing that oil and grease are in 
all oil cups, and that the trans- 
mission and rear axle has suf- 
ficient grease, is important, and 
we know when a car leaves our 
place it has been done. 

“The man who was first placed 
on new car inspections when the 
plan was originated is still with 
the firm, and is still doing the 
same work. We capitalized this 
service some time ago in a small 
circular which aroused quite a 
little favorable comment. In ad- 
dition to this we have received 
any number of compliments from 
new car owners who appreciate 
the care we exercise to make sure 
their car will function properly 
when delivered. The plan has 
been in use for more than ten 
years, and has proven well worth 
the effort.” 

Mr. Gillespie in addition to be- 
ing associated with Herpel-Gil- 
lespie, is newly-elected president 
of the San Antonio Automobile 
Trade Association. He has been 
connected with automotive mer- 
chandising in San Antonio for a 
number of years, and is one of 
the leaders in the industry. 


Railroads Gone- 


So What? Trucks! 


By A. W. WILLIAMS 


Louisville, July 20.—With sev- 
eral distillery remodeling and en- 
largement jobs beginning, and 
deals pending for the purchase, 
rehabilitation and operation of 
former Kentucky distilleries, in- 
dications are that this business 
will create demand for a consider- 
able number of trucks and cars, 
and create business for truck 
lines. 

Prior to prohibition, truck lines 
were virtually unknown and the 
distilleries used rail and water 
transportation almost exclusively. 
Many of the small branch rail 
lines have been torn up and sev- 
eral distilleries will have to rely 
on truck transport. One large 
plant, formerly on a railroad, was 
sold during the week to Eastern 
for rehabilitation and 


Within the last month or six 
weeks millions of dollars have 
been spent in buying up remains 
old plants, famous brands, 
warehouses, old whisky,  etc., 
merely on prospect that the 18th 
amendment will be repealed next 
winter. 


SALES 


and 


SERVICE 


By E. M. Lubeck 





| 
crank- | 


a passenger car and truck 
sales mounting steadily as 
|reported from every section, the 
| big question is are the dealers 
actually making any money. The 
general answer seems to be yes 
|but I find that 1933 is proving 
to be a better year for the sales- 
|men. They seem to be getting 
| theirs regardless of whether the 
| dealer himself is making any real 
money and a profit in his busi- 
;ness. The demand for good used 
| cars also gives the salesman a 
| break on commissions as well. 

I HAVE BEEN checking into 
| the sales activities of a number | 
| of dealers lately, principally those 
|who are operating their sales 
| forces on the Barney Habel Sales- 
|men’s commission plan. In each 
case I find that not only are the 
| salesmen making more commis- 
sion than ever before but find 
that the dealer is also making 
a good profit turn over. The men 
are fighting down the allowances 
on the used cars which means 
increased commission and _ the 
dealer because of the lowered 
take-in price also can recondi- 
tion the used car and then offer it 
for resale at lower prices than 
his competitors. Such dealers 
will have no difficulty in main- 
taining their positions when the 
retail trade code is established 
because they will be able to show 
that they are not selling below 
cost, one of the points which the 
code is endeavoring to eliminate. 

* * * 

ONE DEALER who has been 
operating on the compensation 
plan basis for the past two or 
three months tells us that in- 
stead of his having to turn over 
two or three used cars to com- 
plete the original new car sale, 
as has been the custom for some 
time, he went through the month 
of June on the basis of one and 
one half used cars for each new 
car sale. In June he delivered 
seventy-eight new cars and his 
used car turn-over was 128. He 
made a profit on used cars be- 
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| fifteen 


replacements 


Avoids Kiek-Backs 


cause he priced them in line with 
those of some of his competitors 
although he actually allowed from 
per cent to twenty per 
cent less at the time of the take- 
in. Every one of his salesmen had 
a better pay check in June than 
at any time since ’29. They were 
rewarded for fighting for business. 
I RAN ACROSS an unfortunate 
dealer condition the other day, 
one that made me think that 
some dealers will never profit by 
past mistakes. I happened to 
drive into a town the other day 
and stopped to have a visit with 
one of my old time dealers. He 
has been in the automobile busi- 
ness for nearly fifteen years. I 
found this dealer irritated and 
stewing around like an old wet 
hen. Inquiry developed the fact 
that he sold a car to a “Friend,” 
the usual old deal of selling a car 
to some one who says he can 
help the dealer sell more cars. 
The car was only a week old and 
had been wrecked, in fact the 
dealer’s own tow truck was drag- 
ging it in on skids as it was an 
almost total loss. The dealer 
shook his head in dismay when 
he saw it. I ventured the remark 
that it was a good service job. 
His reply was a surprise to me. 
The owner had received a special 
allowance on the car which was 
traded-in because he was a 
“friend.” The finance company 
took the deal on the dealer’s say 
so. The “friend” had lost his 
job so that now the dealer would 
have to pay for the car. The 
used car, a car destined to be a 
90-day-car because of the price 
the dealer expected to get for it, 
was still in the shop undergoing 
some rather extensive and expen- 
sive repairs. But the worst part 
was the final remark of the 
dealer. “I even took his note 
for thirty days for the license 
plates.” This story has its own 
moral. Some dealers learn and 
make money. Others sell and 
pass into the hands of the sheriff. 
When the dealers agree and the 
new selling code is written I hope 
one paragraph will prohibit sell- 
ing “friends” except on a regular 
basis. a 
Sheboygan Group Elects 
Sheboygan, Wis., July 21.—New 
officers of the automotive division 
of the Sheboygan Ass’n of Com- 
merce have been named as follows: 
Arthur F. Schraut, president; 
William Hamacheck, vice-president; 
Fred Poethig, treasurer and Al 
Sommers, secretary. 


Eliminate poor service and frequent 


wana 
) Battery Filler 


ONE 
ALLON 


Motorists prefer the service 
station that offers quick, clean, 
battery filling. 


‘‘Break-Not”’ is molded of red 
Vulca-Sote (flint hard, yet resili- 
ent). Withstands hardest usage. 
Has water level gauge and long 
filler hose that makes it easy to 
reach the most inaccessible bat- 
tery. Large top opening holds 
hydrometer safe from breakage. 

Write for prices and complete 
information. 


‘a Address 
| My Jobber is 


E. EDELMANN & CO. § 


2340 Logan Boulevard, Chicago, Illinois 
Please send complete information and 
prices on the “Break-Not”’ Battery Filler. 
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New York, July 21.—The Inter- 
national Automotive Engineering 
Congress of the Society of Auto- 
motive Engineers, to be held at 
the Palmer House, Chicago, Au- 
gust 28 to September 4—one of 
the most ambitious undertakings 


in the history of the society—will 
bring together more than one 
hundred of the industry’s most 
prominent engineers from this 


country and abroad. 

The tentative program for the 
congress covering 26 sessions in 
8 days, provides for discussion of 
all branches of the society’s ac- 
tivity, including passenger cars, 
trucks, motorcoaches, tractors, 
airplanes, lighter-than-air craft, 
motor boats, Diesel engines, 
maintenance,’ standardization, 
materials, lubricants, fuels and 
all forms of internal combustion 
engine transportation, will be 
discussed. 

Pomeroy To Teil All 

The future of individual trans- 
portation will be discussed by 
William B. Stout, at the passen- 
ger car session, August 30, of 
which W. T. Fishleigh of Ford 
Motor Co. will be chairman. At 
the same session, L. H. Pomeroy 
of the Daimler company will 
present a paper on “What Is the 
Matter With American Cars?” At 
another passenger car session, 
September 1, C. F. Kettering, 
vice-president of General Motors 
Corp., will present his views on 
“The Engineer’s Place in the 
Economic Picture,” and E. C. 
Elliott will discuss “Engineering 
the Knocks and the Knots.” 
J. M. Crawford will be chairman 
of this session. 

Independent springing will be 
the principal topic of discussion 
at the third passenger car session 
Saturday morning, with G. Broul- 
hiet, French engineer, presenting 
a paper. Alex Taub will discuss 
“Engine Mountings” at this ses- 
sion, of which L. P. Kalb, will be 
chairman. 

Other sessions tentatively list- 
ed are as follows: 

Monday, August 28, morning 
Military session with Col. H. W. 
Alden, chairman, and Maj. H. A. 
Nisley and Lt. Col. B. Taylor, as 
speakers; shop equipment session 
with R. A. Vail as chairman and 
J. Geschelin, speaker. Evening 
—Marine session with W. E. John 
as chairman and G. Crouch and 
T. F. W. Meyers, speakers. A 
business session also is listed for 
the evening and a legislation and 
regulation session, A. J. Scaife 
presiding at the latter, with 
Ralph Budd, F. ©. Horner and 
Pierre Schon as speakers. 

Tuesday morning there will be 
a brake session with M. C. Hor- 
ine as chairman and B. B. Bach- 
man discussing brake design fac- 
tors and David Beecroft discuss- 
ing legislative requirements and 
various codes. At the machine 
finishes session, V. P. Rumely will 
preside and F. W. Cederleaf and 
C. E. Bleicher will offer papers. 
T. C. Smith will preside at the 
fuel economy session in the eve- 
ning, with papers scheduled by 
L. T. White, J. B. Macauley and 
Neil MacCoull. 

A session on_ transportation 
economics will be held Wednes- 
day morning with J. F. Winches- 
ter presiding and C. Brettell and 
L. V. Newton presenting papers. 
O. B. Zimmerman will preside at 
the tractor session at which J. B. 
Fisher and L. L. Bower will pre- 
sent a joint paper on design 
trends and Professor C. W. Smith 
will discuss pneumatic tires for 
tractors. 

Two Diesel Sessions 

B. B. Bachman will preside at 
the Diesel session, Thursday 
morning, with Nicholas Fodor, 
Julius Kuttner, and J. B. Rippers 
as speakers. R. F. Anderson will 
preside at the body session, with 
talks by N. H. Manning and Dr. 
F. A. Moss. A_ second Diesel 
session will be held in the after- 
noon with Harte Cooke as chair- 
man and T. B. Rendel and J. B. 
Fisher as speakers. 


Friday morning an_ aircraft 
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S. A. E. Lists Speakers at 
5-Day Chicago Meeting 


session will be held with G. W. 
Lewis, chairman and talks by J. 
C. Hunsaker and H. Foley. Harry 


L. Horning will preside at the 
oil consumption session with R. 
R. Teetor, D. D. Robertson, L. 
C. Lichty, G. B. Carson, and J. 


P. Stewart as speakers. 
Lubricants will be discussed in 


the afternoon with A. E. Becker, 
chairman of the session and O. 
C. Bridgeman, D. P. Barnard, 


T. H. Rogers and R. E. Wilkin as 
speakers. 

Aircraft engines will be dis- 
cussed at a Saturday morning 
session with C. L. Lawrance, 
chairman, and A. J. Meyer, R. 
N. DuBois, C. F. Bachle, F. L. 
Prescott and A. Nutt as speak- 
ers. A second aircraft session 
will be held Sunday evening with 
E. P. Warner, presiding and 
national contributions to aircraft 
science presented by C. R. Fairey, 
England; M. Caquot, France; Dr. 


Wilhem Hoff, Germany, and Gen- 
eral Crocco, Italy. Arthur Adams 


will discuss Russian air trans- 
port. . 
Aircraft Day 
The closing day of the Con- 


gress, September 4, will be given 
over to aircraft, with a morning 
session presided over by R. C. 
Gazley and talks by E. N. Jacobs 
and J. A. Roche, and an evening 
session with L. D. Seymour, pre- 
siding, and talks by P. G. John- 


son and Jack Frye. There also 
will be an aircraft engine session 
in the morning with A. V. D. 
Willgoos presiding and talks by 
R. F. Gagg, E. N. Farrar, K. 


Schnauffer and A. H. R. Fedden. 

The dinner session on Thurs- 
day evening will mark the pre- 
sentation of the Guggenheim 
Medal to Commander J. C. Hun- 
saker of the Goodyear Zeppelin 


Corp. <A _ transportation lunch- 
eon will be held Wednesday 
noon, with Fred Faulkner pre- 


siding and J. M. Orr discussing 
operating requirements and pur- 
chasing. A dinner dance will be 
held Saturday evening, with the 
co-operation of the Chicago Sec- 
tion. 


New Role for U. S. 
Seen in Oil Parley 


(Continued from Page 1) 


backs to the wall, are of a mind 
to invite Uncle Sam to take over 
the whole chaotic state of affairs 
and see what kind of order the 
Government can bring out of it. 
Not all of them, of course, are in 
this mood. Enough are, however, 
to guarantee that the petroleum 
trade code hearing will set a new 
high in spectacularity. 


administration offic- 
ials anticipate that they are in 
for one of the most vivid inter- 
vals of their public careers. From 
other government departments 
related to petroleum, they have | 
recruited every bit of technical 
talent available. The advice, 
counsel and testimony of these 
unbiased experts on petroleum 
subjects is to be utilized to the 
full in pointing the Recovery Ad- 
ministrations’ course through the 
shoals just ahead. 


There is much more involved in 


Recovery 
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this particular hearing than max- 
imum hours of work and mini- 
mum scales of pay. That much 
definitely was indicated in the 
forthright request of the industry 
that the licensing provisions of 
the Recovery Act be applied from 
the start in the case of its mem- 
bers. The licensing clauses are 
looked upon by officials as a sort 
of straightjacket to be reserved 
for recalcitrants after they have 
demonstrated an inability or un- 
willingness to comply otherwise 
with the letter and spirit of the 
act. Administration officials have 
reiterated many times their hope 
that it never would be necessary 
to apply licensing. To be invited 
to do so came to them as a start- 
ling surprise. 


The openness of a number of 
issues in the industry’s proposed 
assures that there will be 
nothing cursory about the com- 
ing hearings. Three questions 
left virtually wide open for gov- 
ernment decision are those of 
price, marketing practices, and 
management of the industry. 


code 


For better starting - - smoother running 
easier driving -- better stopping 


Cll Bendir.| 


INETEEN THIRTY-FOUR is pretty 


sure 


to be a chassis improvement 


year. Style doesn’t yet demand an- 
other violent and costly upheaval .. . 


and few 


manufacturers seem to be 


planning or expecting it. 


In working out your 1934 chassis 
developments, the Bendix organiza- 
tion, almost alone in the industry, 
offers, ready to your hand, a resource- 
ful, large-capacity, independent source 
of chassis units, continuously improved 
and, for the most part, seasoned by 
years of service. 


BENDIX 


The majority of makes of 


cars today 


carry one or more components of 


Bendix manufacture. The 


roster will 


be longer in 1934. Bendix, as always, is 
working hand in hand with car manu- 
facturers, developing new and special 
applications, new refinements, new 


standards of performance. 


And totally new products. 
So again we urgently suggest that 


you Call Bendix—and call 


in time to 


make fullest use of the research and 
development resources which Bendix 


places at your command. 


BENDIX HIGHLIGHTS OF 1933: 


Bendix New and Improved Automatic Clutch Control « Bendix B-K ‘‘Controlled’’ Vacuum 
Power Brakes « Bendix Startix « Bendix-Stromberg New Thermostatic Idling Control 


AND THE WORLD-WIDE FAVORITES: 
Bendix Drive e Bendix Brakes « Lockheed Hydraulic Brakes « Bendix-Westinghouse Air Brakes 


PRODUCTS 


CORPORA 


401 Bendix Drive, South Bend, Indiana 


(Subsidiary of Bendix Aviation Corporation) 


Carburetor » Bendix New and Improved Automatic Choke Control 


TION 














Sparks 


(Continued from Page 1) 

Ford Co. has been! Just put on 
your thinking cap and recall 
Senator James Couzens; Norval 
Hawkins, dynamic sales manager; 
William S. Knudsen, now presi- 
dent of Chevrolet; Frank Kling- 
ensmith, financial genius; C. 
Harold Wills, who later built the 
Wills Ste. Claire; John R. Lee, 
now a prominent Dodge execu- 
tive; Fred Rockelman, who later 
was president of Plymouth and 
a Continental vice-president; 
William Mayo, Bill Ryan and 
dozens like them. 

* * * 


NEXT ON THE LIST is the 
Dodge Business Builder and my 
visit to the factory to pick up a 
copy of it brought me into con- 
tact with A. vanDer Zee, general 


sales manager, whom I found to| 


see eye to eye with me as to the 
newspaper type of publication as 
exemplified by Automotive Daily | 
News. The Dodge Business| 
Builder is cast in the same mould. 
It’s published for the benefit of 
the Dodge dealers and salesmen 
and the two copies I have seen | 
carry out the vanDer Zee policy | 








to the nth degree. 

No soft soap about this sheet. | 
It tells the news in an attention- 
arresting way. If the company | 
wants to prove the advertising | 
support it is giving dealers big | 
spreads furnish examples. There 
are cartoons to carry out the! 
newspapers idea and it seems to | 
me that dealer and salesman get | 
big inspiration out of the publi-| 


cation and the factory gets its 
message across in a convincing | 
manner. 


eo * * 

CHEVROLET SALES NEWS 
is also newspaper styled and runs 
to streamers printed in red, 
stories of factory activities and 
unusual selling methods of dif- 
ferent salesmen. Sales Manager | 
Harry Klingler has the ear of 
his army of dealers and sales-| 
men and it would seem to me | 
that the publication is a mighty | 
powerful factor in maintaining) 
morale and keeping up the inter- | 
est in their work for the thou-| 
sands and thousands who make 
their money out of selling 
Chevrolets. 

~ *” * 

NOW I PICK UP “How to Test | 
Performance of a Motor Car”| 
and find it is one of the most | 
subtle sales promotion proposi- | 
tions I ever have seen. It is| 
psychology plus. It is intended | 
to offer suggestions to a prospect | 
as to what he should look for} 
in making his choice. The value | 
of certain features is emphasized | 
in a way that makes you want to| 
have each on your new car. And 
not until you get to the very 
last page do you find that it is 
put out by Oldsmobile and then 
you realize that each of the fea- 
tures emphasized is to be found 
on the Oldsmobile. As Walter 
Winchell would say, “an orchid 
to Doc. Shaw.” 

* oS a 

I GET “Inside Information” in 
a New York postmarked envelope, 
the contribution of Collins & Aik- 
man, who describe it as a 
“handy reference booklet of facts 
about automobile’ upholstery, | 
with special reference to modern 
mohair velvets and the value of 
their ‘third dimensions.’” | 

Reading it, I find that June 
Hamilton Rhodes did not spoof 
me any in her statements as to 
mohair, for the booklet says about 
the same as she did—that the short 
pile is mohair velvet’s “third di- 
mension” in the way of style, 
beauty and comfort. I am told 
that mohair fibers are conductors 
of heat, allowing heat from the 
body to pass out into the air. 

We learn something new every 
day. 





* * * 


EZRA CLARK, now that the 
Autotram has been placed on a/| 
pedestal in the Century of Pro- 
gress as the first streamline rail 
coach produced in the United 
States, must feel as if the Clark} 
Equipment Co., of Battle Creek, 
is handing something down to| 
prosperity. 

Since the Autotram debutted 





several months ago a number of 


improvements have been made in 
the riding facilities of the rail 


coach, which may be said to be 


in the automobile family, includ- 
ing air conditioning. Only one 
fundamental change though, has 
been made. A hydraulic clutch 
has replaced the original friction 


clutch, adding to the ease of 
starting. 
* * * 
BACK in the automobile field 


again is Bill Butler, who in other 
days was a member of the New 
York chapter of our Paul Pry 
Association, previewers’- extra- 
ordinary to this industry of ours. 
That was when Bill was in charge 
of automobile advertising of the 
New York Evening Post. Bill’s 
new portfolio is that of automo- 


| bile advertising manager of the 


New York Herald-Tribune. The 


late Jim Ford had this job. 
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Smith Resigns Post 
With Tumbler Lab. 


Baltimore, Md. July 20.— 
George F. Smith, for the past 
year general sales manager of the 
J. A. Tumbler Laboratories, has 
resigned from that organization. 
He will become assistant to the 


president of Johnson & Johnson. | 
vice-presi- | 


Mack M. Esterson, 
dent in charge of sales, will as- 
sume the duties of direct sales 


management as he did prior to| 


Mr. Smith’s appointment with the 
company. 


Lansing Used Car and 
Truck Sales Run High 


Lansing, July 20.—Stocks of 
used cars and trucks are moving 
faster than at any time in recent 
years, dealers report. Used car 


An Eye-Catching Feature 


New, different, the Stewart-Warner Brake 
Pedal is no higher than a foot accelerator. It 
controls accurately the harnessed power of 
car momentum—the most dependable form 
of braking power—with the same easy, rock- 
ing foot motion that the accelerator con- 
trols engine power. 

















| lots are attracting crowds, the 
biggest business being done after 
|factory closing hours and Satur- 
day afternoons. 


| Scouts from Detroit and Chi- 
|cago have been reported as seek- 
ing to buy used cars here. 


New Officers Elected 
Kenosha, Wis., July 20.—Spencer 
T. Honig has been named president 
|of the newly formed Kenosha Auto- 
motive Trades Oscar E. 
Severtson is vice-president; Charles 
| Meloan, secretary, and Irving Ben- 
| ning, treasurer. The executive com- 
| mittee consists of Sydney E. Jones, 
| Earl Topel and William Herring. 
The organization will draft a code 
for auto dealers and garages in 
| Kenosha. Mr. Honig and Mr. Sev- 
named as_ representa- 


Assn. 


ertson were 
| tives of the Kenosha association at 
a state meeting. 










Rubber Tonnage 


Tops All Marks 





(Continued from Page 1) 

and 45.1 per cent below June, 1932. 

The association estimates total 
domestic stocks of crude rubber 
on hand June 30 at 333,954 tons, 
compared with May 31 stocks 
of 364,623 tons. June stocks show 
a decrease of 8.4 per cent as com- 
pared with May, and were slightly 
lower than June, 1932. 


The participants in the statis- 
tical compilation report 63,608 
tons of crude rubber afloat for the 
United States ports on June 30, 
compared with 43,342 May 31 this 
year, and 43,079 on June 30, 1932. 

June reclaimed rubber consump- 
tion is estimated to be 9,674 tons, 
production 10,591 long tons, stocks 
on hand June 30, 13,231 long tons. 


POWER 








USL Dealers Hold 
Sales Meetings 


Cleveland, July 21.—Upwards of 
1,000 battery dealers recently at- 
tended USL Battery sales meet- 
ings, sponsored by the Pennsyl- 


vania Rubber & Supply Co., dis- | 


tributors, at their branches in 
Cleveland, Akron, Youngstown, 
and Columbus, O., and at Oil City, 
Pa. 

The purpose of the meetings 
was to acquaint the dealers with 


the company’s “New Deal.” Over | 


a thousand new dealers have 
joined the USL ranks since their 
announcement of their new pol- 
icy a few weeks ago. It was an- 
nounced that June sales this year 
surpass any previous June in the 
company’s history, and July is 
running ahead of June. 
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P. G. Johnson Elected 


New York, July 21.—Philip G. 
Johnson, former president of the 
Boeing Airplane Co., has been 
elected president of United Air- 
craft and Transport Corp., suc- 
|ceeding Frederick B. Rentschler, 
who becomes vice-chairman of 
|the board. Mr. Rentschler will 
continue in active control of gen- 
|} eral administration and policy, 
| while Mr. Johnson will assume 
executive direction of operations. 


Trailer Exhibit 
Chicago, July 20.—In conjunc- 





| Trailer Company is exhibiting in 
| the Travel and Transport Build- 
ing of the World’s Fair, a 
|Kroger Trailer with a _ striking 
construction and equally striking 
'and modernistic paint design. 


| Pontiac 





tion with the White Motor Com- | 
| pany of Cleveland, the Highway | 





Toronto G.M. Men 


e 

Stage Driveaway 

Toronto, July 21 (UTPS).—One 
hundred and fifty Toronto dealers 
and retail salesmen visited the 
General Motors of Canada plant 
at Oshawa and put in their orders 
for more cars. 

July already has passed the sales 
of July of last year for Chevrolet, 
and Oldsmobile, while 
sales of the McLaughlin - Buick 
and trucks are well up. 

The Toronto party of dealers 
and salesmen, led by E. R. Birch- 
ard, manager, and J. N. Lister, 
sales promotion manager for the 
Toronto district were luncheon 
guests of Col. R. S. McLaughlin, 


| president, General Motors of Can- 


ada; H. A. Brown, vice-president 
and general manager, and C. E. 


McTavish, general sales manager. 
The party brought back with 
them 100 new cars. 


Standard Oil Co. 


Announces New Fuel 
Chicago, July 21.—Described as 
a “new super-fuel at the regular 
grade price,” a wine colored gaso- 
line was announced yesterday 
by the Standard Oil Company of 
Indiana. 
ing campaign is being utilized to 
launch the product, which con- 
tains an anti-knock compound. 


Parts Co. Opens Branch 


Scranton, Pa., July 20.—D. G. 
Nicholas Co., parts jobbers, has 


opened a branch store at Hones- | 


dale, Pa. This store will serve 
the Nicholas Co. customers in the 
northeastern part of the state. 


An extensive advertis- | 


Upward Trend 
In Key Cities 


| Los Angeles, July 20.—Reports 
| received for June from four im- 
| portant and representative trade 
| centers, which include three of 
| the four recognized key cities, 
| show a jump upward in automo- 
| bile sales from those of this 
| month of last year of about one- 
| quarter in volume. Their com- 
|parative new passenger car 
registrations and percentage sales 
| increases are as follows: 
| June, June, 
1933 1932 
7344 6611 
5135 3587 
3783 
1936 


Pct. 
Gain 
11.0 
43.1 
17.3 
42.0 


19673 15917 23.6 


Detroit 
Los Angeles .. 
Chicago 


Cleveland . 2750 


The outstanding feature of the 
|reports is the big gains by other 

makes than Chevrolet, Ford and 
Plymouth, showing the increasing 
public demand for higher priced 
cars, which began in May. 

Other makes than the three low 
| priced leaders show an impressive 
| jump of 118.9 per cent, 5,568-2,543, 
|from last June, accompanied by 

a rise in ratio to total sales from 
| only 15.9 per cent in 1932 to 28.1 
| per cent in 1933. 

On the other hand, the three 
low priced leaders, owing to com- 
parison with big Ford sales in 
June, 1932, show a drop of 9.4 
per cent (12,105-13,374) and a 
falling off in ratio to total regis- 
trations from 84.0 per cent in 
1932 to 61.5 per cent this year. 
Their comparative June _ 1933- 


Can Give Your Cars 
FULL Arake Hotection Sas 


Brakes are in the Spot-Light/ peg 
|The Important Difference—so Dramatically 


For June Gain Over ’32 


Demonstrated— Between 


eral Motors of Canada reports 
June sales in Toronto, as com- 
pared with the same month last 
year, showing Chevrolet up 34 per 
cent; Pontiac, 164 per cent; Olds- 


Buick, 12.5 per cent. 


Travel Bureau in Court 


Oklahoma City, Okla., July 20 
(UTPS).—Fight on operation of 
travel bureaus in Oklahoma 
county will be made by the Ok- 
lahoma tax commission through 
| district court suits charging il- 
legal operation of motor carriers, 
Melven Cornish, chairman, has 
| announced. 


| mobile, 166 per cent; McLaughlin- 


“FULL POWER” BRAKES and “PARTIAL POWER’ BRAKES 
Will Sell More Cars for Your Dealers 


with high brake pedals is also self-evident. 


—And, in a quick stop, the absence of side sway, 
due to the uniform distribution of braking force 
to all four rigid, non-energized wheel brakes is 
a revelation to the driver. Even on curves he 
will find that he can stop without loss of steer- 
ing control—thanks to the automatic release of 
braking force on the front wheels in propor- 
tion to the angle of turning —an exclusive fea- 
ture of Stewart-Warner Brakes. 


After such a demonstration, the prospect knows 
that these are the quickest, most easily and 
accurately controllable —the safest brakes he 
has ever used. 


Stewart- Warner Automatic “Full Power” Brakes 
are designed for factory installation on motor 
cars, motor coaches and trucks. Investigate 
them. Our engineers are at your command. 


Stewart-Warner Automatic ‘Full Power” Brakes 
| are the first instantly responsive brakes to har- 
Miness the giant power of car momentum for brak- 

ing and put it completely under driver’s control. 


a ” 

In This Corner 
(Continued from Page 4) 
in the house, confidence in his 
product, and last but most im- 
| portant, confidence in himself to 
| closing a deal when it was prac- 
tically taken away from him 
twice. 





The fm on this 


| The evidence that power—not leg muscle—does 
low brake pedal 


all the work of braking is the Stewart-Warner 
low brake pedal. 


Yours very truly, 
E. B. CARNER, Sales Mgr. 
Perry Buick Corp., 
Norfolk, Va. 


* *” *” 


The letter which Mr. Carner re- 
fers to reads as follows: 

With reference to the second 
hand seven passenger 1930 model 
Buick automobile, with which I 
was to be given the option to pur- 
| chase, providing the offer of the 
| first man, who had deposited a 
binder of $40.00 was not accepted 
by the General Motors Co. Fail- 
ing to hear from you on Monday 
as promised, I assure, the deposit 
of this buyer, will hold you to 
your agreement. 
| However, having come to you 

in the first place, and liking your 
method of doing business, I place 
an order with you, to transmit 
to General Motors, your princi- 
pals, fer a new 1933 model, 4-door 
Chevrolet sedan. This will give 
me the service I desire at this 
time, and I will probably be able 
to afford the purchase of a new 
Buick by the end of next year, 
when I will‘ have the chance of 
making a better trade, when 
turning in one of their own 
products. 


No technical explanation is required to prove 
the advantages of these brakes over partial 
power brakes, which depend upon leg muscle, 
assisted by booster devices. The prospect sees 
the difference—feels the difference in the first 
demonstration. 


controls the power 
unit which har- 
nesses the force of 
car momentum to 


The quicker rotation of the foot from accel- 
erator to the low brake pedal is self-proving. 
That it is easier and quicker to apply the brakes 
with a gentle, rocking motion of the low brake 


pedal than with the longer action required 
, do all the work of 
applying thesenon- 
gpeseene Stewart- 

‘arner non-ener- 
gized wheelbrakes, 


Stewart-Warner Automatic “FULL POWER” Brakes Will 
Do More To Boost Car Sales Than Any Other Feature 


© Ss.w.CoORP.,1933 
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Now It’s An Wholesalers Have Good June; 
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Delaware Buys Equipment 
For State Car Inspection 


Invisible Hinge | 


Collections Steadily Improve 


Philadelphia, July 21.—The State of Delaware has taken : ce | , Detroit, 


over entirely the inspection of all motor cars within its 
borders, instead of delegating this work to garages and 
service stations, especially appointed, as has been done in 


July 21.— June, 1933,| during June were $488,975.02. This 
business of fifty automotive| gives a percentage of collections 
wholesalers reporting to the Na-| against accounts receivable of 48 
tional Standard Parts Association| per cent. For the entire year 
was only two per cent less than / 1932, N.S.P.A. wholesalers report- 
in the corresponding month last/| ed this figure as 56 per cent in 


Pennsylvania for the last three or four years. 


For this 


purpose, the State has purchased five sets of Weaver test- 
ing equipment, including the brake tester and headlight 


testing equipment. 


The purchase was made from Gaul, 


Derr & Shearer Co., automotive equipment and supply 


wholesalers, Philadelphia. 


The Delaware Department of 
Highways, whose office is in Wil- 
mington, now has five brake test- 
ers and ten headlight testers. 
These are being used in Dela- 
ware’s safety inspection campaign 
now under way. Two of the 
State government’s inspection 
stations have been established in 
Wilmington and three are placed 
at intervals to cover the remain- 
der of the State inspection area. 

Of these five stations, four will 
be permanently fixed and the 
fifth will be shifted about to 
cover the rural districts. The 


Hempy-Cooper Improved 
Line Boring Machine 


An improved type Single Line 
Boring Machine, to service Model 
A, B and V-8 Ford motors, has 
been perfected by the Hempy- 
Cooper Mfg. Co., Kansas City, Mo. 

This new machine which should 


be of particular interest to parts | 


jobbers, motor rebuilders and re- 
babbiters is known as the Model 
A-B-V-3. It bores all three main 
bearings accurately, with 
main bearing caps in position, in 
a single operation, and 
standard or undersize bearings 
can be turned out accurately and 
quickly. 

In the A and B motor, this ma- 
chine centers from the camshaft 
openings. In the V-8 it is centered 
with two tool steel 
nished for that purpose. Set-up 
time, including bolting down main 
bearing caps, requires only ten 
to twelve minutes. 


New Christy Carrier 
Fits All Batteries 


The Christy battery carrier is 
a new offering of the Automotive 
Distributing Co., 5760 Yorkshire, 
Detroit, of which H. G. Christen- 
son, formerly of the National 
Battery Co., is head. The car- 
rier will accommodate every size 


of battery, regardless of handle | 
design, which means, it is claimed | 


that battery manufacturers will 
be able to reduce the number of 
types approximately sixty per 
cent. It also facilitates the in- 
stallation of a larger battery, es- 
sential when radios and other 
electrical accessories are installed 
on the car. The carrier holds the 
battery firm, reducing vibration 
to a minimum and practically 
eliminating mechanical breakage, 
it is claimed. 


Tillson Bearing 
To Open Here 


L’Anse, Mich., July 21.—The 


Tillson Bearing corporation has | 


been organized here to manufac- 
ture and sell roller and ball bear- 
ings and make tools. 


New Folding Trailer 
Grand Rapids, Mich., July 21. 
An automobile trailer with a col- 
lapsible full-sized body has been 
patented here by William A, 
Burns, 1038 Ardmore street. The 
trailer will be directed toward 
the tourist and camper market. 


the | 


either | 


gauges fur-| 


QO 


State will do no repairing of mo- 
tor cars, or making of mechani- 
cal adjustments. When either are 
required, as inspection may show, 
the inspectors will merely sug- 
gest the necessity for the work, 
without reference to any particu- 
lar garage or service station. 

Several large garages which al- 
ready have testing equipment, are 
advertising along such lines as 
“Come to Us First, So When 
Your Car is Inspected by the 
State It Will Be Found in Per- 
fect Condition.” 


Bull Dog Trol-e-Duct 
Serves Moving Tools 

Trol-e-Duct, a mobile trolley 
system for delivering electric cur- 
ren. from a continuous armored 
duct to moving or portable elec- 
tric devices and tools, has been 
introduced by Bull Dog Electric 
Products Co., Detroit. Trol-e- 
Duct has a wide range of appli- 
cations in production, assembly, 
and testing operations, its ad- 
vantages including not only its 
ability to keep pace with the 
advancing product, but also safe- 
ty and economy, since it elimi- 
nates trailing or dangling exten- 
sion cords and cables. 

In advance of its general in- 
| troduction, Trol-e-Duct has al- 
ready been installed in several 
|plants in Detroit, serving the 
testing line of a _ refrigerator 
factory, an automobile body as- 
| sembly line, and a body polishing 
and finishing line. 


Payne Is Chairman 
Greenfield, Mass., July 21. 
Frederick H. Payne of Greenfield, 
|former Assistant Secretary of 
War, has been appointed chair- 
man of the Board of Directors 
|of the Greenfield Tap and Die 
Corporation, following the pur- 
chase of all the common stock 


from New York interests by him | 


and his son, Frederick B. Payne. 


Whitaker Ford ‘Saliies 


Whitaker wiring assemblies for 
| Model A and T Fords have been 


Prompted by the idea that the 
|elimination of the exposed hinge 
on motor car bodies would make 
a smarter appearing car, Acker- 
man-Blaesser-Fezzey, Inc., of De- 
troit, have introduced a new “in- 
visible” hinge. The hinge comes 
mounted to the door, eliminating 
the press operations of piercing 
hinge notches in the edge of door 
panels, thus reducing the former 
time and cost of hanging a door. 
The hinge allows the door to open 
to an angle of ninety degrees and 
provides a positive stop at the 
maximum opening, although a 
separate door-stop is recom- 
mended by the manufacturer. 
The hinge leaves are made of 
zine alloy castings testing over 
47,000 pounds per square inch in 
tensile strength. The hinges are 
interchangeable since no rights or 
lefts are required. 


Edison-Splitdorf 
New Ignition Coils 
The Edison-Splitdorf Corpor- 
ation, a division of Thomas A. 
Edison, Inc., of West Orange, 
New Jersey, has announced a 
newly designed line of ignition 
coils. The line includes the Type 
H Coil, for six-volt battery sys- 
tems in cars, 
|which lists at $3.00 with Stan- 


dard Mounting Bracket, and/| 
Mounting | 


$3.25 with Universal 
Bracket. The Type J High Speed 
Coil for maximum service at 
high speeds in modern high-com- 
pression motors. It is construct- 
ed of large windings which pro- 
|vides greater efriciency and pro- 


duces a hotter spark, it is claimed. | 


The Type J Coil lists at $5.00. 

The third coil in the line 
Type G for motorcycles. This is 
described as a two-spark heavy 
duty coil, and lists with universal 
bracket at $4.50. 


A “Guide to Profits”’ 


A new catalog with complete in- | 
formation on service parts for | 


Fords and Chevrolets has just 


been issued by the Simmons Man- | 


ufacturing Company, Cleveland, 


Ohio. 
Profits” Catalog No. 110. 


Bendix-Feragen Axle Straightener 


| added to the line of cables manu- | 


| factured by the Whitaker Battery 
Supply Co., Kansas City, Mo. 


Six different assemblies blanket 


|the requirements for the Model 


| A, and seven numbers take care | 


| of Model T. 


Traffic Signal 


| Detroit, July 20—Henry S. 


|Rich, Jr., and Paul Weien, of 
| Marietta, Pa., were visitors in 


| Detroit this week demonstrating | 


|a new traffic direction indicator 
which operates manually or 


wheel. A compact cam switch 


Demonstrated Here | 





by the action of the steering | 


which may be fitted at the lower | 


| end of the steering post when in- 


stalled as standard equipment or | 


under dash as an accessory is 
the brain of the entire device. 
Should the driver indicate a left 
or right turn by manual control 
and then through circumstances 
be required to turn in other direc- 
tion, the switch automatically 
corrects the indicator as the steer- 


ing wheel is turned. 


The Feragen Division of the 
Bendix Aviation 
South Bend, Ind., announces the 
new Bendix-Feragen combination 
axle and housing straightener and 
50-ton utility arbor press, which 


is claimed to permit the straight- | 
ening of front axles cold with) 


Aro Portable 


trucks and buses, | 


is | 


It is known as “Guide to| 


Corporation, | 


year. 

Of the total sales reported, the 
averages show 27.7 per cent of the 
business was done for cash, with 
72.3 per cent for credit. 

Total accounts receivable as of 
June 1, for the fifty wholesalers, 
was $1,016,395.28. Total collections 


Hand Gun Racks | 


Two new lines of portable hand | 
gun racks were recently intro- 
duced by the Aro Equipment Cor- | 
poration of Bryan, Ohio. The 
100 series is of the carry or roll} 
type, and the 200 series is of the | 
easel type portable. Design pat- 
ents have been issued for both 
series and mechanical patents 
are pending. , 

The new racks are of all steel 
and aluminum construction. The 
design permits any desired ar- 
rangement of guns, fittings, lu- 


| bricants, name plates, etc., for up 


to six guns. There are tool trays 
for miscellaneous items and re- 
movable fitting pans catch drip- 
pings and facilitate cleaning. The 
racks are offered with standard 
assortments of hand or power 
operated guns with fittings. 


Gunite Marketing 


Four-Way Wrenches 


New four-way rim wrenches for 
passenger cars and trucks have 
been put on the market by the 
Gunite Foundries Co., Rockford, 
Ill. The R-1001 wrench for pas- 
senger cars may be used with 
wood wheels, but is designed for 


removing nuts from inside wire | 


wheel hubs. The R-1002 truck 


| wrench handles six sizes, and has 
}an extra 
| large tires. 


long reach, to clear 


Fleece-Lined Roads 
Tried in Australia 
Washington, July 20.—Amer- 
ica’s use of cotton burlap in high- 
way construction and England’s 
application of rubber as a road 
surfacer have been matched in 
Australia, where low grade wool 


is being used for binding road) 


surfaces, according to reports to 
the Department of Commerce. 

A layer of low-grade greasy 
wool is spread over the road three 
inches deep, then is covered with 
two inches of soil. 


steering knuckles and backing 


| plates assembled. 
The machine will handle any | 


passenger car, truck or trailer 
axle or housing where a hydraulic 
ram pressure of 50 tons is suffi- 
cient. It will, Mr. Feragen stated, 
straighten an assembled axle in 
much shorter time than before. 


1931 as 59 per cent in 1930 as 66 
per cent. Wholesalers, for the 
most part, state that collections 


| are improving steadily. 


The above figures constitute the 
first of a series of monthly re- 
ports on sales and collections 
which the N.S.P.A. will prepare. 


| King Bolt Sets Are 


Offered by Wohlert 


Convenient new-style packages 
mark the line of Ford and Chev- 
rolet king bolt sets which the 
Wohlert Corporation has _ just 
brought out. The king bolts are 
“carburize” hardened then ground 
to a mirror finish. Locking pins 
and nuts are cadmium plated. 
There are five distinct sets, one 
each for Ford Model A, Ford Mod- 
els B and V8; Ford Truck Models 
AA and BB; all Chevrolet models, 
1921-27; and all Chevrolet models 
from 1928 through 1933. 


Sunnen Co. Develops 
New Brake Mandrel 


Sunnen Products Company has 
placed on the market a new man- 
drel for regrinding and finishing 
hydraulic brake cylinders. While 
developed especially to handle the 
blind-end master cylinders, it 
works equally well on the wheel 
cylinders. This mandrel, it is 
claimed, produces a perfect hole, 
free from high spots. It uses 4& 
single stone for cutting and finish- 
ing. Complete information can be 
had by addressing the Sunnen 
Products Company, 7915 Man- 
chester Ave., St. Louis, Mo. 


Dill Easymount 
Valve Assembly 


Tire and Tube Mounted 


The Dill Manufacturing Com- 
an of Cleveland, Ohio, an- 
nounces the development of 
greatly advanced tire _ valve 
equipment to be known as the 


| Dill Easymount Valve Assembly. 


Three major features claimed 


in the new Dill Easymount Valve 
| assembly are: 1. The entire valve 
| assembly 
|through the valve hole 


be inserted 
in the 


rim and the tire mounted with- 


may 


| out removal and reapplication of 
|any part of the complete assem- 


bly. The customary rim nut is 
entirely eliminated. 2. When a 
tire goes flat, the entire valve 
assembly pulls back into the rim 


| well without strain on the tube 
|at the valve and without injury 
|of any kind to the tube. 3. The 


valve assembly adds greatly to 


|the attractive appearance of tire 


and wheel. 


Offered by Crane 


The Crane Packing Co., Chicago, 
has put out a new type of oil 
drain to be applied to cars and 
trucks. The valve proper is per- 
manently screwed into the crank- 
case oil drain hole. It is operated 
by a flexible shaft running to a 
handle that may be attached to 
the dust pan under the hood. 
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Brew Industry Purchases | 


Stimulated Truck Trade 


New York, July 21.—Since the 
legalization of beer, brewers and 
their businesses in New York 
State have bought 182 motor 
trucks, representing an estimated 
outlay of about $350,000 accord- 
ing to a partial survey, made by 
the National Automobile Cham- 
ber of Commerce, and reported 
to Commissioner Edward P. Mul- 
rooney, chairman of the New 
York State Alcoholic Beverage 
Control Board. 

These trucks, sold by a dozen 
motor truck companies to brew- 
eries, do not include the light 
trucks made by the passenger 
car manufacturers, nor the trail- 
ers, passenger cars for salesmen, 
etc. In the survey of the Auto- 
mobile Chamber of Commerce, 
directed by Edward Loomis, man- 
ager of the Motor Truck Depart- 
ment, it was shown that in the 
same period since the legalization 


July § Sales Run 
High In Toledo 


By EDWIN J. NALLY 


Toledo, July 20.—A mid-year 
check shows that 2,316 new pas- 
senger cars were sold in Lucas 
county during the _ six-month 
period from January to July, 383 
more than were sold in the first 
half of 1932. 

April 1 is the approximate date 
of the advent of greater activity 
in the automobile market here, 
and the same date marks the 
start of a period of increasing 
employment. 

Accepting the opinion of J. W. 
Banting, veteran Toledo automo- 
bile man, one would not search 
longer in seeking to determine 
the prime factor for the improve- 
ment of the local automobile 
market. 

‘It is this return of local 
people to work that has been im- 
proving the market for automo- 
biles,’ Mr. Banting said. “This 
increase in employment has been 
steady, particularly among indus- 
trial workers. Toledo, of course, 
has a number of parts factories 
which have been adding to their 
payrolls. Another result is that 
this improvement is instilling con- 
fidence in those who have money.” 

During the first ten days of 
July, the total of 169 cars sold 
exceeds the corresponding period 
of June by 21. Sales of used pas- 
senger cars in the same period 
shows July leading by 75 cars. 


Chevrolet Entertains 


San Antonio, Tex., July 21.—Chev- 
rolet dealers of this city, together 
with their sales managers and of- 
ficials, were guests of a luncheon 
here this week, tendered by the 
Chevrolet Motor Co., in appreciation 
of the fine showing in sales for the 
month of June. Factory representa- 
tives who were present were: C. P. 
Simpson, zone manager, Houston; 
J. S. Ashley, regional sales promo- 
tion manager, Dallas; and P. E. 
Orpet, zone sales promotion man- 
ager, Houston. 


Smith Appointed 


San Antonio, Tex., July 21.—S. W. 
Smith has been appointed general 
manager of the San Antonio Motor 
Co., Hupmobile distributors for this 
territory. Mr. Smith succeeds Dale 
Detrich who has been associated 
with this firm for the past five years, 
and is resigning because of poor 
health. 





New Chevrolet Dealer 


Milwaukee, Wis., July 21.—Hum- 
mel Chevrolet Co., headed by J. W. 
Hummel, has been named Chevrolet 
dealer here. A. S. MacKenzie, is 
in charge of the service department. 


New Ford Dealer 

Estherville, Ia., July 20.—The 
Henneman Motor Co., Armstrong, 
Ia., has been awarded the Ford 
agency Emmet and Dickinson 
counties. A branch will be opened 
here with William Yeager of Spirit 
Lake, Ia., in charge. 


in 





of beer, 889 trucks in the country 
have been reported sold by lead- 
ing motor truck manufacturers 
to breweries. 


It was pointed out by the sur- | 


vey of the Automobile Chamber 
that not only has the 
tion of beer stimulated the truck 
business, but it has indirectly 
increased the tax sources in the 
State because of the various 
revenues that the State derives 
from the sale and use of trucks. 


The analysis of the partial sur- 
vey by the Chamber also pointed 
out that possibly an equal num- 
ber of trucks had been sold to 
breweries by the regular car 
manufacturers, who were unable 
to report on their sales to brew- 
ers and breweries because they 
acted through dealers and had 
no central record where the 
trucks sold were actually used. 


Dodge Service Group 
Chicago, July 21.—Service 
partment heads among the deal- 
ers of Dodge cars in Chicago and 
suburbs emerged from a meeting 
at the 


to announce that they had formed | 
the Dodge Dealers’ Service Man- | 
| 


legaliza- | 


de- | 





Knickerbocker Hotel here | 


| 
| 


agers Club. E. S. Reigheimer of | 


M. J. Lanahan, Inc., 
president of the organization, and | 
Frank Wilbur of the Hart Motor | 
Co. was named as eeewetery. 


was elected | 


New Nash Dealer 
Oklahoma City, Okla., July 21) 
(UTPS).—The Nash Motors Co. has | 
announced the appointment of the| 
Kinnebrew Motor Co. here as dis- 
tributor and sales and service head- 


quarters for the five series of Nash 
quality cars in Oklahoma City and 
surrounding counties. 


To Handle Dodge 


Milwaukee, Wis., July 21. 
Rudolph Miller, owner of the Miller 
Auto Co. has announced his ap- 
pointment as a Dodge and Ply- 
mouth dealer and his removal from 
1802 W. North Avenue to larger 
quarters at 2502 W. North Avenue. 


New Dealer Opens 
Ia., July 21.—Dodge 
automobiles, sales 

being handled by the 


Motor Co., opened here 
McC onkey y, Cede ar Rz pids. 


and 
and 


Marengo, 
Plymouth 
service, are 
McConkey 
by W. E. 


So. Bead ae Adopt - 








Los Angeles Idea 
Los Angeles, July 20.—Es- 
tablishing a precedent 
among authorized automo- 
bile dealers here, the Paul 
G. Hoffman Company, Stude- 
baker and Rockne distribu- 
tor, is offering for sale, at 
a saving to the _ buyer, 
“caravan cars” that have 
from the 
factory, carefully serviced 
en route by Studebaker men. 
They carry the full factory 
guarantee and the regular 
factory _ service policy. 
Many people prefer to buy 
caravan cars because they 
have been = systematically 
and intelligently broken in, 
and because they save on 
delivery costs. 


“Caravan Cars” Are | 
| 


been driven here 


N.Y. Gets Around | 
To Buying Again 


By D. M. McDONALD 

New York, July 20.—-Business 
along Motor Row is continuing 
good, and dealers are willing to| 
talk about it without crossing 
their fingers, because they no 
longer harbor any suspicion that 
Lady Luck has anything to do 
with it. People have just decided 
they can afford to go to the old 
safe deposit boxes and release 
some of the hidden funds for 
things they need. 

Apparently, people feel that 
many things are due for a rise in 
price, and automobiles are prof- 
iting. Sales are being reported of | 
current models to be delivered in 
September, and there is less 
haggling over trade-in allowances, | 
though the time is not yet when | 
dealers feel they can be arbitrary 
about choosing their deals. 

In nearly all cases, June busi- 
ness was better than last year, | 
one company reporting its best | 


June business since 1930. This | 
increase is holding up in July! 
and most companies will run | 


ahead of last July. 

Reports on the third week of | 
June compiled by Sherlock & 
Arnold show a total of 2,374 as} 
compared with 2,185 in the same 
week last year. 


Drastic Used Car Code 


(Continued from Page 1) 


long-sought goal of 


regulation of used-car trade-in | 


abuses, 


| dealer has thirty 


The South Bend plan is a self- | 


imposed regulatory measure 
adopted unanimously at the meet- 
ing of the trade association Mon- 
day of this week. 


The key to the plan is the defi- | 
nite limits set on used-car allow- | 


ances. As set forth in the resolu- 
tion, these limits are fixed as 
follows: 


The maximum allowance to be 
granted, after deduction for cost 
of reconditioning of car for re- 
sale, shall not be in excess of the 
following percentages over and 


above Red Book prices of such) 


model being traded in: 


Red Book Maximum 
Prices Allowance 
$ 50 Add 150% 

75 Add 100% 
75-100 Add 75% 
100-200 Add 50% 
200-300 Add 40% 


300 and up Add 25% 
All ’32 models Add 25% 

Cars of an original delivered 
price of $1,500 or more are ex- 
cluded from the operation of the 
plan. 

The penalty provision of the 
South Bend plan is as follows: 
Any dealer violating such plan 
shall be fined twice the over- 
allowance, such fine to be as- 





sessed by a Grievance committee | 


a workable|of three. 


| case such dealer shall fail to pay 


After such assessment | 
such offending 
days in which | 
and in 


has been levied, 


to pay the fine levied, 


such fine within the thirty days | 
period, he shall be automatically 
suspended as a member of the 
South Bend Automotive Trade 
Association. 

The plan requires the dealer 
appraising a used car for trade- | 
in to provide the customer with a 
carbon copy of the appraisal. 

Dealers are eagerly awaiting | 
results of the operation of the 
plan. Those dealers who have 
suffered through long trades of- 
fered by competitors, and also! 
those who have given over-allow- | 
ances through lack of a definite 
standard of trade-in prices, alike | 





| welcome the plan as pointing the | 


way to more business-like deal- | 
ings and greater profits. 

The new plan was adopted not- 
withstanding the fact that the 
association expects the national | 
code under the Recovery Act to 
bring relief. 

“Tt is the opinion of our group,” | 
declared Mr. Chambers, “that the | 
proposed code suggested by the | 
National Automobile Dealers’ As- | 
sociation, to be enforced by each 
local organization, will do much | 
to eliminate many of the bad, un- F 
profitable practices among dealers 
in both new and used-cars.’ 


| ies, 


|mobile Dealers’ 


|fore the association by President 


| mond, 


|Grampp Motor Sales Co., 


| establishment 
‘used car lot by the Collins & 


Virginia Dealers Vote Code, 
Wage Rise; Ask Fee Cut 


Richmond, Va., July 20 (UTPS). 

The Virginia automotive Trade 
Association, meeting in semi-an- 
nual session at Virginia Beach, 
Va., approved a code of ethics 
providing for a minimum five per 
cent increase in employes’ salar- 
advocated, by unanimous vote, 
the reduction of Virginia license 
fees to $5, and heard addresses by | 
a large group of notables, includ- 
a candidate 


ing Joseph T. Deal, 
for the governorship of Virginia. 
The industrial code, the same 


as that which the National Auto- 
Association will | 
present to the Federal adminis- 
tration for approval, was laid be- 


G. McKimmie, of Rich- 
in his annual address. | 
Salient features of this instru- 
ment include the minimum five 
per cent increase in salaries, ex- 
cept salesmen’s commissions; a 
forty-hour week, and the “main- 
tenance of new car prices by con- 
trol of used-car allowances. 
With approximately 200 auto- 
mobile and accessory dealers in 
attendance from all sections of 
the State, the association ap- 


Nebraska Crops 
Mean Car Sales 


By JAMES R. LOWELL | 
Lincoln, Neb., July 20..-_New car 
sales by dealers in the smaller | 
cities and towns over Nebraska | 
were greater last month than for} 
several years, what with optimism 
rapidly developing among corn- 
belt farmers over rising prices 
for farm products and a good out- 
look for a fair-priced corn crop. 

The buying power of Nebraska 
farmers has risen to a point un- 
equaled in more than two years 
as a result of sharply ascending 
market prices. 

A. E. Anderson, state and fed- 
eral statistician, reported early 
in July that shrinkage of winter 
wheat in Nebraska was less than 
had been anticipated two or 
three weeks ago, while corn has 
withstood the draught and heat 
very well to date. With ordinary 
rainfall Nebraska corn will make 
a crop that will put more new 
cars on Nebraska farms next 
winter and spring than in any | 
similar period since the war sent | 
the prices of farm produce sky- 
rocketing, provided the market | 
| holds up near its present level. 


Charles 


Truck Group Formed 

Norwalk, Conn. July 21. 
| ruck, van and bus operators of | 
this city and suburbs have form- 
ed a local association to function | 
under national groups in the 
“NIRA” administration. Louis J. 
Gardella, head of a transfer and 
storage firm, is temporary chair- | 
man and Albert Vallerie, bus op- 
erator, is accretary. 


Grampp Co. Mov es 
Davenport, Ia., July 20.—The 
dealer 
for Chrysler and Plymouth auto- 
mobiles and distributor for 15 
counties in Iowa, Illinois and 
Missouri, is to move into a new 
location at 501-505 West Fourth 
street, according to an announce- 
ment made by William Grampp, 


proprietor. 


Open New Lot 
Joplin, Mo., July 20..-_Demands 
for increased room because of 
| new business has necessitated the 
of an additional 


| Sweatt Motor Co., Ford dealers in 
Joplin and the district. 





| 
LeReron to Sell Dodge 
Grand Rapids, July 21.—H. E.| 
Loomis, Inc., Dodge _ distributors, 
have announced appointment of Le- | 
Baron Motor Sales, 259 Jefferson 
Avenue, as Dodge dealers for trucks | 
and motor cars. Art LeBaron is | 
proprietor and William H. Pennell, 


sales manager. 


'didate Joseph T. Deal and, 
| Atcorney James S. Barron, speak- 


| ice, Wayne; 


proved the code by unanimous 
vote. 
Advocacy of a $5 flat license 


fee for automobiles also was pre- 


sented to the convention by 
President McKimmie, reporting 
the action of the board of di- 
rectors at a meeting three months 
ago. “High license fees are driv- 


ing automobiles off Virginia high- 
ways,” the president stated, and 
held that the loss to the State 
from a lower license fee would be 
more than offset by increased 
revenue from gasoline taxes. 


It was to this point alone in 
gubernatorial platforms that Can- 
later, 


for Candidate George C. 
Peery, addressed their brief re- 
marks at the banquet session. 
Mr. Deal repeated his platform 
promise to reduce automobile 
license fees by one-half, but added 
that, if a legislature wanted to cut 
deeper, he would raise no objec- 
tion. Mr. Barron offered Mr. 


ing 


Peery’s platform, which promised 
the minimum 


a seale reduction, 
license to cost $10. 






New Dealer 
Appointments 






MARYLAND 
Studebaker and Rockne — Har- 
| per Motor Co., Baltimore. 


Hudson-Essex — The Howard 
W. Ford Co., 4401 York Rd., Bal- 
timore; Liberty Garage, Inc., 
Baltimore. 

MASSACHUSETTS 

Studebaker and Rockne—John 
R. Mattson, Inc., Brookline; Rail- 
road Avenue Garage, Beverly; 
Foster’s Garage, Reading; Vara’s 
Garage, Needham; Putnam’s Ga- 
rage, Peabody; A. H. Saunders, 
Wakefield; John L. McTiernan, 
Milford; Cleghorn Auto Supply 
Co., Fitchburg. 

Hudson-Essex — Medford Auto 
Co., Inc., West Medford; W. K. 
Carson, Inc., Quincy; Winchendon 
Motor Sales, Inc., Winchendon; 
Fitzgerald Motor Sales, Woburn; 
Wellesley Hills Garage, Wellesley; 
Wheeler’s Garage, Berlin; W. T. 
Turner, Charlemont; John R. 
Mattson, Inc., 774 Commonwealth 


| Ave. Boston. 


IDAHO 
Hudson-Essex — Hudson’s Gar- 


| age, Couer d’Alene. 


ILLINOIS 

Graham-Paige — A 
Motor Sales, Cicero. 

MICHIGAN 

Graham-Paige — Metropolitan 
Auto Sales, Detroit; Wagg Motor 
Co., Inc., Grand Rapids; Braid 
Motor Sales, Pontiac. 

Studebaker and Kockne— 
Quality Motor Sales, Wyandotte; 
W. W. Emig, Marine City; Cos- 
ton Motor Company, Muskegon 
Heights. 

Hudson-Essex—F red G. Stevens, 
Breckenridge; Hebbard & Kline, 
Calumet; Kammer Motor Sales, 
2966 Gratiot Ave, Detroit; 
Ryniewicz Motor Sales, Ham- 
tramck; Roach Motor Sales, 
Tawas City; Janczur Motor Sales 
& Service, Dearborn; Verschoor’s 
Motor Sales, Grand Rapids; Ed 
Leeuw, Holland; Fochtman Motor 
Co., Inc., Petoskey; F. E. Doherty; 
Reed City; Forest Johnson, 
Hastings; Babcock Brothers, 
River Rouge; Wayne Super Serv- 
Smith Motor Sales, 


J. Lentz 


Plymouth. 
MINNESOTA 
Studebaker and Rockne— 
Mjoen & Haugen, Fosston; E. F. 
Franklin, Blue Earth; Berry Bat- 
tery Service, Wayzata; Duholm’s 
Garage, Austin; Graves Motor 
Co., Minneapolis; Peterson-Green- 
man Co., St. Paul. 
Hudson-Essex—H. A. Saggau 
& Sons, Ceylon; Trehus Motor 
Sales, Spring Grove. 
MISSISSIPPI 
Hudson-Essex — Foster Motor 
| Company, Greenville. 
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L. A. Car Sales 
Nearly Double 


By JOHN C. WETMORE 


Los Angeles, July 20.—City and 
county automobile merchants ran 
up the curtain for the second half 
of 1933 by nearly doubling their 
record of last year, registering 
in the first seven days of July 
967 new passenger cars, as com- 
pared with 500 in that period of 
1932. 
per cent. 

Makes other than the three low 
priced leaders scored a gain of 
172. per cent. Comparative 
registrations of the higher priced 
makes were 383-138, a rise in 
ratio to total sales from 27.6 per 
cent in 1932 to 39.2 per cent in 
1933. 

Sales of the ten leaders were 
as follows: 

Chevrolet, 268-79; Ford, 178- 
242; Plymouth, 138-41; Rockne, 81- 
4; Studebaker, 50-7; Dodge, 31-5; 
Buick, 27-13; Willys, 22-8; Olds, 
17-8; Auburn, 12-7. 





PUBLICIZE 


Your Product and 
Your Organization 


If you are a manufacturer you are 


constantly developing NEWS— 


If this NEWS is not published—| 


You are losing money! 


It is our business to see that this 

NEWS as it concerns some of the 

largest organizations in business 
IS published 


Let us tell you how easy and how 
valuable it is to keep in the 
public eye 


SUTTON & SCHIPPER 


Incorporated 
232 Madison Ave. 7338 Woodward 
NEW YORK, N.Y. DETROIT, MICH. 


ECONOMICAL CRUISES. 


A day...a week...or longer 


To the Chicago World’s Fair ...to 
Duluth ... Buffalo (Niagara Falls) 


This summer save money. Spend 
your vacation on palatial Great 
Lakes Transit liners. Visit the 
Chicago World's Fair. See Du- 


luth. Enjoy sun-swept lounging 


This was a climb of 93.2 
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Eaton Co. Reports 


Employment Gains 


Cleveland, July 21.—Factory pay 
rolls of the Eaton Mfg. Co. in 
June showed an expansion of 
nearly 200 per cent over March, 
and of thirty-five per cent over 
June, 1932. The company’s pay 
roll index, with the twelve-month 
average for 1932 as 100, stood at 
150 in June, against 131 in May. 
Approximately 3000 are employed. 


| 


Goodyear State Bank 


Akron, July 21.—The Goodyear 
Tire & Rubber Co. will open their 
new bank August 1, to be known 
as the Goodyear State Bank. Mr. 
T. McEldowney will head the new 
institution. 


Months 
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Maryland 
Michigan 
Minnesota 
Montana 

New Hampshire 
Nevada 

New Jersey 
New Mexico 
North Carolina 


North Dakota 





decks, meals fit for a king, spaci- | 
ous staterooms at greatly reduced | 
fares. Dancing and deck sports | 
daily. A fine vacation for all the 
family. Ask about our Chicago 
All-Expense-Plan. 


as low at $4.25. 


Other cruises 


BUFFALO-DETROIT 
AND RETURN 7G 
included 
BUFFALO % 
Day oe phi 
Tickets Honored), 
q BUFFALO % 4 » 
and 
Day Return Correspondingly low rates 


Meals and Berth 
4a CHICAGO 60 
Cruise con other ports. (Railroad 
DULUTH 
Including Meals and Berth 
Cruise from other ports. 


Great Lakes Transit Corporation 
S.S. Octorara, S.S. Juniata, S.S. Tionesta sail- 
ing frequently between Buffalo, Cleveland, 
Detroit, Mackinac Island, Sault Ste. Marie, 

Houghton, Duluth, Chicago, Milwaukee. 
Automobiles Carried Between All Ports 
F ll information, apply any Tourist or 
Rattvoad ieee or J. # Condon, P. T.M. 
120 Delaware Avenue, 

Buffalo, N. Y. 


Oe rr re 


33 | 
32] 
33] 
32] 


Ohio 


Pennsylvania 


CHRYSLER GROUP 


Fleets Sell as 


Business Gains 


By CLYDE GRISSAM 


Memphis, July 20.—Practically 
all dealers and distributors of 
automobiles report better sales, 
both in medium and high priced 
cars, and registrations have 
climbed up considerably from the 
early months of the year. 


Truck distributors have had 
many calls for fleets or fleet addi- 
tions in various industries, par- 
ticularly in bottling and grocery 
trades, also to some extent in the 
storage and transfer’ business. 
The opening up of large levee 
and rainage projects in the valley 





have helped already in dirt mov- 
ing and tractor machinery. 
Automobile accessory houses 


report business much better in| 


volume. The lumber and cooper- 
age mills have been resuming in 
numbers with larger employment 
than in many months. 


Masonite Rights 


Chicago, July 21.—The Mason- 
ite Corp. has the exclusive right, 
under its patents, to manufacture 
hard boards of pressed wood not 
only from fibers obtained from 
wood of trees but from any woody 
material when made by the Ma- 
sonite process. This opinion was 
given by the United States Cir- 
cuit Court of Appeals in Phila- 
delphia. 
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Sales Spurt On 
At San Antonio 


By B. C. REBER 

San Antonio, July 20.—New car 
sales continued their upward 
climb during June, exceeding the 
previous month’s record by ap- 
proximately 100 units. A break- 
down of the sales shows material 
increases in all lines and makes. 

Chevrolet led in sales with 208 
cars and trucks, followed by 
Ford with 92, and Plymouth with 
53. Buick-Oldsmobile sales were 
11 and 17 respectively; Chrysler 
12; Dodge, 11; Essex, 16; Pontiac, 
17, and Rockne, 18. Milan Chev- 
rolet Co. led the city with 85 cars 
and trucks. 





LATEST CUMULATIVE NEW PASSENGER CAR 


These comparative figures, showing the number of new automobiles registered in each state during the preced- 
ing month are published TWICE WEEKLY in Automotive Daily News. 
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Buses are Main 
Fair Transport 


Chicago, July 20.— Although 
wheel chairs and rikshas are a 
familiar sight about the Century 
of Progress exposition, probably 
ninety-nine per cent of the human 
traffic is carried by the motor 
buses of the World’s Fair Grey- 
hound Lines, Inc., of which R. A. 
L. Bogan is president. 


The buses were built by General 
Motors and delivered complete, 
including bodies, to Greyhound. 
Their number has been added to 
gradually until now the full com- 
plement of sixty units is in serv- 
ice. Each accommodates fifty 
passengers. The bodies have two 


REGISTRATIONS BY STATES, JUNE, 
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entrances on each side for rapid 
loading and unloading. 

Stops are made at all important 
avenues of approach to attrac- 
tions at the fair. The charge of 
ten cents entitles the rider, if he 
chooses, to a trip from one end of 
the grounds to the other, three 
miles away. 

A modern, completely equipped 
service station is maintained near 
the southern extremity of the 
fair for washing, cleaning, test- 
ing, adjusting and repairing the 
buses. 


New Ford Dealer 
Carroll, Ia, July 20—C. W. 
Cavanaugh, Jefferson, and C. J. 
Cavanaugh, Spencer, have opened a 


sales and service business here for 
Ford automobiles. 


Coming Events 


JULY 
World Petreleum Congress. 
AUGUST 
28-Gept. 4—Chicago. Chicago Society of Auto- 
motive Engineers, International Automo- 
tive Engineering Congress. Palmer 
House. (This meeting will be wide in 
scope to take in the activities previously 
covered in the summer meeting and the 
acronautica] meeting.) 


SEPTEMBER 


Gold Cup Automobile Races. 
Armericen (Chamical Sonlety 


19-25—London. 


i—Detroit. 
11-15—Chicago, 
meating 
20-22—Atiantic City, N. J. National Petroleum 
Association, thirty-first annual meeting. 
Traymore Hotel. 
21-22—Chieago. National Association of Motor 
Bus Operators, annual meeting. Con- 
gress Hotel. 
OCTOBER 
Paris, France. Twenty-seventh Interna- 
tional Automobile Exhibit. 


2- 6—Detroit, Mich. National Metal Con- 


gress. 

2- 6—Chicago. National Safety Congress. 

5-15—Paris, France. International Automo- 
bile Salon. 

12-2i—London, England. Twenty-seventh In- 
ternational Automobile and Motorboat 
Show. 

23-28—Chicago. Motor and Equipment Manu- 
facturers Association, National Automo- 
tive Maintenance Exposition, Herbert 
Buckman, manager. 

24-26—Chicago. American Petroleum Institute, 
fourteenth annual meeting. 

27-28—Chicago, National Standard Parts As- 
sociaion, convention. Stevens Hotel. 

29—Chicago. Automotive 

International annual meeting 
quet, Auditorium Hotel. 2 

29-Nov. 3—Chicago, Joint Trade Show, N. 8 
PA, MBM. A M. EB. OW. A 
Merchandising mart. 


NOVEMBER 
Chicago. National Battery Manufactur- 
ers Association, fall meeting. (Date to 
be announced later.) 


JANUARY 
6-13—New York. New York National Auto- 
mobile Show. 
27-Feb. 3—Chicago. 
mobile Show. 


1933-32 


Boosters’ Club. 
and ban- 


Chicago National Auto 
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Read About it in 
Stinson Plane Talk 


Automobile 


Sales Executives 


FLY 


1300 Miles 


in a business day 


Read how the assistant general 
sales manager and other officials 
of a well-known automobile 
| company, in a Stinson, contacted 
dealers in eight major cities lo- 
cated in seven states and the 
Dominion of Canada and flew a 
total of 1300 miles in only one 
| working day. 

If they had flown the new Stin- 
son “Reliant” they would have 
‘reduced their flying time by 


more than one hour. 


In the May Stinson Plane Talk 
‘read all about this remarkable 
|business trip, and also full de- 
'tails of — 


THE STINSON 
“RELIANT” 


| 





7738 | 


The type of plane most people want 
|at a price they can afford to pay. 


4-PASSENGER 
CABIN PLANE 


215 H. P. Lycoming Motor 


SDD 


COMPLETE 
(At WAYNE, MICHIGAN) 


Write to us to have Plane Talk 
| mailed to you FREE, postpaid. 


| 
| 


= 


STINSON: 


h— 
OYhe Atreralt Standard 
of thé World 


STINSON 
AIRCRAFT 


CORPORATION 
WAYNE, MICHIGAN 


Division of Cord Corporation 
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Penna. Industrial Cities 
Swing Into New Activity 


By K. H. LANSING 


Philadelphia, July 21.—Better- 
ment in the automotive and allied 
industries in Pennsylvania has 
become emphasized. Many in- 
dustrial centers of the state re- 
port activity exceeding anything 
experienced in months. 

Conshohocken — John Wood 
Mfg. Co., one of the largest manu- 
facturers of electric weld pro- 
ducts in the world, and its sister 
plant, Service Stations Equipment 
Co., jointly report the biggest in- 
crease of any industry here since 
last March. At the latter con- 
cern, production is on a consider- 
ably heavier basis than normal 
and in the last four months has 
increased close to 100 per cent. 
Fully 720 men are busy on full 
time at the plant, 200 of this num- 
ber until recently having been 
without work since March 4. 

The Lee Tire & Rubber Co. re- 
ports normal summer production, 
an increase of 331/3 per cent 
over fairly recent operations, and 
has given employment to 126 ad- 
ditional men and women since 
early spring. 

Allentown—The truck industry, 
an important factor in employ- 
ment here, because of the Mack- 
International factory, is showing 
unwonted signs of activity. Large 
orders for buses, with the in- 
creasing volume of business from 
breweries, have brought opera- 
tions to an encouraging level. 

Bethlehem—Splitdorf-Beth- 
lehem Electrical Co. reports an 
increase of twenty-five per cent 
in business in the last two 
months. The Bethlehem Steel 
Co.’s local plant reports a con- 
siderable step-up in activity. 

Chester—The Ford Motor Co., 
with nearly 4,000 employes has 


New York Sales 
Exceed June, °32 


New York, July 21.—Registra- 
tion of new passenger cars in the 
Metropolitan district in June to- 
taled 11,673, comparing with 11,- 
564 in June last year and with 
13,247 in May. For the six 
months’ period the registration 
was brought to 54,176, exceeding 
the first half of last year, which 
totaled 53,322. 

The closing week of June 
showed a registration total of 
3,261, comparing with 2,374 for the 
preceding week and with 3,624 in 
the closing week of June last 
year. The decline from the same 
week in 1932 may be ascribed 
principally to last years heavy 
registration of Ford cars follow- 
ing the bringing out of new 
models. 

June was the third month this 
year to show an increase over 
the corresponding month last 
year. Starting with the show, 
January registrations in New 
York ran to 7,525, comparing with 
7,064 in January, 1932. Under 
the influence of the bank diffi- 
culties and general business hesi- 
tation, February, March and April 
showed declines. May, however, 
witnessed an important upturn 
when its 13,247 total ran 2,346 
ahead of the May, 1932, total. 

The June decline from May 
this year reflects a normal sea- 
sonal falling off which will con- 
tinue in the present month. Busi- 
ness for July, however, is declared 
by dealers to be improved over 
July last year and registrations, 
consequently, may be expected to 
disclose this. 


Wages Get a Boost 
Oklahoma Okla., July 
(UTPS).—A fifteen per cent wage 
hike for all employes of his firm 
has been announced by Moss Patter 
son, president of the Oklahoma 
Transportation Co. The _ increase 
amounts to about $2,250 a month 
increase total on the 100 employes 
of the transportation company. The 
former payroll ran about $15,000 a 
month and the increase will make 
the total about $17,250. 


City, 20 








| World’s Fair. 
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| “Whatll You Allow 
1 On This Old Junk?’’ 


Trenton, July 21.—Harold 
G. Hoffman, N. J. motor 
vehicle commissioner de- 
clares that ageing and me- 
chanically - defective auto- 
mobiles are becoming less 
and less a menace on the 
highways, because many 
purchasers of new cars 
now admit—for the first 
time in history—that their 
old buses aren’t worth much 
and accept trade-in prices 
low enough to permit im- 
mediate junking of the 
used car by the dealer. 


again hit its stride, and the fu-| 
ture is regarded as rosy. Sun} 
Oil, Pure Oil, Texas Co. and At- 
lantic Refining Co. plants are| 
working day and night with} 
heavy production demands. 
Lukens Steel Co. plant operations 
have leaped from twenty-nine per 
cent of capacity last March to 
past the fifty per cent mark. 
Lancaster—Armstrong Cork Co. ||| 
has added approximately 1,000 | 
men and women to its payroll | 
and wages and salaries have been | 
increased five per cent. 
Harrisburg—Steel and _ trans- | 
portation have been’ showing} 
marked improvement throughout | 
Dauphin and nearby counties. | 
The Steelton and Lebanon plants | 
of the Bethlehem Steel Co. re- 
cently opened departments closed | 
since last fall, and a fourth open- | 
hearth furnace at the former has | (Continued from Page 1) 
just gone into service. | vide for direct representatives to 
Easton—The large steel plants,| cover the entire country, in order 
including Ingersoll Rand, Warren | that the individual problems of 
Pipe & Foundry Co. Treadwell) dealers may receive personal at- 
Engineering and bow a | tention and a thorough sales cov- 
ton & Co., report working a Y| erage be made. 
per cent capacity, with approxi- J. W. Frazer, general sales man- 
mately twenty — cent Increase) ager of the Chrysler Sales Corpor- 
in employment in the last few | ation, announces the appointment 
months. — | of Burch E. Greene as director of 
crating ite Whitemarsh township | 2dvertising and sales promotion, 
factory with day and night forces, | . age ll app ss the Chrys- 
- the highest production schedule | ler Sales Corporation with a fine 
wep a . J saa background, including a_ broad 
arlisle—During June, buSI-| and varied experience in many 
ness of ae Tire = pyre branches of the automobile busi- 
Co. showed an increase o per | ness. 
cent over May, while May topped 
April by fifty per cent. Increase 
in employment has kept step with 
the business increase. At the 
Carlisle Foundry Co., an increase 
of fifty per cent is reported. 


Knoble Resigns 


Chrysler Post: 


**_. a word in 


° o9 
edgewise 
By the Publisher 


Notables To See 
Test of Dymaxion (Continued from Page 4) 
; r profit to pay six dollars per year 
Bridgeport, Conn., July 21.—A | e S Psi ce 
group of distinguished Americans | for the all of their ae 
including Gen. John F. O’Ryan | very dollar we receive for 
president of American Airways; | ®U>scriptions is being ant 
ee ; ; ’l|right back into the _ editoria 
ee ee ee columns and this we will continue 
" ; re ~|to do until everyone here is 100 
ness the first public exhibition of per cent satisfied with the job 
7 t th ‘eaesenaieite sant here | are doing and we are going 
July “i edaniiine ie eee to be pretty hard to satisfy. 
fe ge : * * 
ment by W. Starling Burgess and ; 
AND WHILE we are on the 


Buckminster Fuller, designers. ; 
the | Subject of the mailing list I must 


After the demonstration, : ae 
car will be taken to Chicago for| tell you about the biggest sur- 
prise I received when the stencils 


ibiti the World’s Fair. 7 
ee” eae were transferred to Detroit. One 


and of fish-like outline, with en- | ™ight suspicion from the size of 


: ; : the automotive exports totals that 
ar supplyin ower : 
o> Se rigid i nr gl ag there were a considerable number 


a of people in the far corners of the 
ld pcan arth lneg ay ny ts world interested in the motor car 
mer Locomobile plant here. business, but I was hardly pre- 
pared for the news that we had 
" some 250 subscribers who paid 
all the way up to $18 a year, to 
get it regularly through A.D.N. 
nd they renew regularly too! 
Right now a count of the list 
shows the following foreign sub- 
seribers to the “world’s greatest,” 
(at least automotive trade) news- 


Teagan Takes Studebaker 
Dealership in Detroit | 4 


Detroit, July 21.—Announcement 
of the appointment of Bob Teagan 
Sales and Service, 5734 Grand 
River Avenue, as Studebaker and paper: 

Rockne dealer in Detroit has been England, South Africa and 
made by the regional offices of |goyth America, each have 13; 
The Studebaker Sales Corp. of Japan 10; China and Sweden 8; 
America. “Bob” Teagan is one of | australia, Belgium, France and 
the oldest automobile dealers in Germany, each have 7; Porto 
Detroit, having been associated | pico and Mexico 6; Holland 5; 
with the sales and servicing of|;ngia) Manila and Havana 4; 


motor cars since the beginning of Norway, Spain and Switzerland | 


_He is also widely 2: Trinidad, Denmark, Czecho- 
civic 


and political cjovakia, Java, Portuguese East 


this century. 
known in 
circles. 
ne Italy, New Zealand, Portugal and 
Cadillac Honor Men Canal Zone, each have 2; 
Paterson, N. J., July 21.—Three | g total of 250 who pay in shillings, 
Cadillac salesmen, affiliated with| marks, liras, rubles or yen for 
the Brogan Cadillac La Salle| their trade news from America. 
company, of 741 Madison avenue, So you see, we too can claim 
were among the _ seventy-five | that someone, somewhere is al- 
leading salesmen in the United ways able to read his copy with- 
States selected as Cadillac Merit | gut the aid of artificial light 
Salesmen by the automobile com-| well, I guess I might just as well 
pany. The three salesmen, Dan! break right down and say “the 
McCourt, sales manager; Harry! sun never sets on A.D.N.!” 
Ulrich and Donald Jackson, be- * ¢ & 
cause of their record, were; AND STILL talking mail lists, 
guests of the Cadillac Motor Car | jit might not be out of place to 
company at a week’s tour of the | suggest that we are all set now 
to take care of address com- 


Greene Named) 


then | 
|add Canadas 108 and we have} 


plaints. If the name or address 
on your envelope is not correct 
in every particular, PLEASE 
tear it out and send it in with 
| your corrections. Nine times out 
of ten when folks tell us they do 
| not receive their copies promptly 
| it is because of a mistake in the 
|address. We use the Speedaumat 
system of addressing from pure 
zinc metal stencils, the same as 
|used on the Satevepost and other 
publications of large circulations. 
|The stencils are locked in the 
| trays and imprinted directly thru 
| a ribbon on the envelope in which 
| we now mail, so there is really no 
valid excuse for the non-delivery 
|of a single copy. Well, that’s 
| about all on mail lists for awhile, 
| that’s a promise if any of you are 
| still listenin’.—G.M.S. 


‘Morton Heads 
Truck Group 





(Continued from Page 1) 

were re-elected with the excep- 
}tion of William Brund, of St. 
| Louis, who was succeeded on the 
| board by Robert Lueking of the 
same city. 

Discussion of the trade code in 
|}connection with the Recovery 
Act brought out the need of 





|further work before such a code 
|can be made ready for presenta- 
| tion. 

} 


Parts Jobbers 
Approve Code 


(Continued from Page 1) 


similar to the plan being consid- 
ered by manufacturers which 
| provides for the use of such con- 
tracts between manufacturers and 
wholesalers. 

The idea, while somewhat revo- 
lutionary, will, if adopted, make 
it a breach of contract for either 
| wholesalers or retailers to violate 
|the resale schedules established 
|by individual manufacturers on 
their respective lines. This how- 
ever, is not to be construed as 
price fixing since each manufac- 
turer will set his own resale 
prices. 

The 
principle 
idly gaining 


contract sales agreement 
of distribution is rap- 
supporters, 








Chrysler Boosts 
All Workers 10% 


(Continued from Page 1) 
the past several months. 

While no specific reference was 
made to increase prices Mr. 
Chrysler’s statement concluded by 
saying that the program now in- 
augurated by the Chrysler Corp. 
would naturally increase the pro- 
duction costs of all Chrysler cars 
but added that he did not feel 
that the public would object to 
sharing in the corporation’s ef- 
forts to improve conditions. 

Mr. Chrysler said that this ac- 
tion on the part of the corpora- 
tion was taken in an effort to 
carry out the intents of the In- 
dustrial Recovery Act without 
waiting for the completion of the 
automotive code which is likely 
to be delayed for sometime. 

He said that during the de- 
pression the Chrysler Corp. has 
made every effort to create new 
employment through aggressive 
engineering and sales effort which 
would insure the company its 
share of the available business. 

Through these efforts he pointed 
out, the Chrysler Corp. has 
moved up to second place in the 
industry and that during the de- 
pression either through direct 
payroll or industrial associations 
the needs of all the regular Chrys- 
ler employes had been met. 

Employment at the Chrysler 
plants during the past four 
month has increased more than 
seventy per cent. It is now ata 
higher peak than even during the 
peak months of 1929 the state- 
ment added. A month by month 
record of the corporation’s em- 
ployment shows that in January 
30,924 were employed; February 
30,108; March 28,865; April 29,838; 
May 34,627 and June 45,360. This 
steady increase in employment 
it was pointed out was necessary 
due to the increased demand for 
Chrysler products. 


Ford Trucks for 3.2 

Oklahoma City, July 21.— 
Officials of the Ford Motor Co. 
plant here announce it has been 
necessary to requisition large ad- 
ditional quantities of 8-cylinder 
trucks to supply expected de- 
mands for beer hauling. 


STOCK MARKET PRICES 
ARE BASED ON FACTS 


Stock price trends are definite developments. 


Behind each move 


is some definite factor that causes the rise or fall in prices, with 


its resultant profit or loss to you. 


How are stock prices made? 
stock prices are manipulated? 
yourself from the 


Do you know? 
an you, as an 
“insider” on security price movements? 


C 


Can you anticipate those trends? 


Do you know how 
“outsider” protect 


Are 


you in a position to forecast those movements, basing your judg- 


ment on a knowledge of facts? 


New York Daily 


Investment News 


presents to you each day authoritative information on funda- 
mental factors and technical conditions that make stock market 


prices 


If you are not a subscriber to this paper, the INVEST- 


MENT NEWS presents to you a special introductory offer of 


25 Issues for $1 


(regular price $2.50) 
Your check for $1 will bring the INVESTMENT NEWS 


to you for 25 stock market days; or, if you desire, pin a 


dollar bill to the coupon below and mail same to us. 


Africa, British East Africa, Egypt, | 


New York Daily Investment News 
350 Hudson St., New York City, N. Y. 


Please forward to me, in accordance with your introductory 
offer, 25 consecutive issues of the New York Daily Investment 


News, for which I enclose $1. 


I understand that this is a special 


trial offer, and that the regular price would be $2.50. 


Name 


Address 





Motor Stocks Show Bu 


O 


Break Last. 
And Decline 
The Least 


By CONRAD J. ALEXANDER 

New York, July 21.—Motor 
shares, particularly those which 
had registered sharp gains re- 
cently, gave ground in the stock 
market “break” of Wednesday 
and Thursday. Declines in this 
group, however, were nothing 
like as severe as those of the 
market as a whole. 

While the Standard Statistics 
Co.’s price average for ninety 
stocks was declining thirteen 
points in two days, twenty-three 


representative shares of the auto- | 


motive group dropped less than 
three points over the average. 


Chief speculative 


called “wet” stocks and it was 
the wide-open break in this group 
that started the drastic sell-off in 
the market as a whole. 


Earnings statements issued thus 
far for the second quarter by 
automobile companies show im- 
provement over the first three 
months of the year and the sec- 
ond quarter of last year in almost 
every instance. 
that this betterment has carried 
over into the third quarter and 
that unless there is a sharp re- 
versal in the current trend, good 
earnings statements for this per- 
iod will be the rule. 


The shares of the tire manufac- 
turing companies were given an- 
other whirl this week, with much 
of the attention centering on 
United States Rubber and Fire- 
stone. The stocks of this group 
broke through sharply into new 
high ground for the year. They 
gave way along with the rest 
in the mid-week sell-off but even 
after those losses were about two 
points, on the average, ahead of 
the previous week. 

U. S. Rubber is expected to re- 
port for the first half of this 
year a much smaller loss than the 
$5,000,000 deficit for the first six 
months of 1932. This company fi- 
nally has reached a _ profitable 
basis, June having been the first 
month since the depression 
started to show a profit. 

The tire companies have been 
materially aided by higher crude 
rubber prices and the recent ad- 
vances in quotations on tires. 

Libbey-Owens Stock 

All but $1,483,000 of the serial 
notes of the Libbey-Owens-Ford 
Glass Co. have been converted 
into common stock and the de- 
positors of the notes may not 
have long to wait for a reward 
for their confidence in the com- 
pany, according to current re- 
ports. The conversion privilege, 
which offers forty shares of stock 
for each $1,000 note, expires July 
29, the notes having been called 
August 3. The stock pays no 
dividend now but recent earnings 
suggest that the establishment 
of a $1 annual dividend rate 
would not be difficult. The com- 
pany earned eighty-nine cents a 
share in the first half of this year. 

There are a _ few _ preferred 
stocks in the motor and rubber 
industries on which dividends are 
in arrears. The prospect is that 
within another year some of these 
companies will begin to make up 
the back payments. These in- 
clude Houdaille-Hershey Corp. 
and the B. F. Goodrich Co. Com- 
mercial Credit Co. and Tidewater 
Associated Oil are also companies 
which are expected to make up 
some of the arrearages before 
long. 

Where motor vehicle builders 
have not yet reached profitable 
operations, they at least have 
materially cut their losses. An 
example is the Hupp Motor Car 
Corp., which this week reported 
for the second quarter a net loss 
of $258,435, after all charges and 
depreciation. This company lost 
$522,997 in the preceding quarter 


attention of | 
the week was centered on the so-| 


Indications are | 
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| 

|}and $884,010 in the second three 
| months of last year. The net loss 
for the first half of 1933 was 
$781,432, as against $1,480,187 a 
year ago. 

Bohn Aluminum & Brass came 
|through with a net profit 
$609,904 in the first half of this 
year, after all charges, as against 
a net loss of $73,964 in the like 
period of last year. Most of this, 
of course, was earned in the 
second quarter. 


Here and There 


General Motors Corp. on March 
31 held 485,591 shares of its own 
common stock and 39,722 shares 
of preferred, carried at $10,580,778 
on the balance sheet. The cur- 
rent market vaiue is close to 
| $20,000,000, an appreciation of 
nearly 100 per cent... All com- 
mon stock of Greenfield Tap & 
Die Corp. has been acquired by 
F. H. Payne and his son... New 
York Stock Exchange authorizes 
the listing of 162,000 additional 
shares of capital stock of the 
Hayes Body Corp. Of this 
amount, 152,000 shares have been 
offered to stockholders of record 
July 3 at one new share at $2.50 
for each two and one-tenth shares 
held. Rights expire July 24... 
Mullins Mfg. Corp. reported net 
loss of $174,357, after all charges, 
| for first half of year, as against 
net profit of $1,353 a year ago... 
Link-Belt Co. estimated to have 
lost about $260,000 in first half 
year, as against a net loss of $293,- 
145 in the like 1932 period. 
Timken Roller Bearing Co. is 
estimated to have earned about 
$800,000 in the second quarter, of 
which about half was made in 
the month of June alone. July 
business reported holding well... 
Oil stocks receiving much atten- 
tion in speculative circles ... 
Graham Paige’s profit for the 
first half, although only $23,627, 
compared with a net loss of $249,- 
797 a year ago and was seen as 
significant. It indicated how 
quickly the motor industry may 
be expected to recover with any 
improvement in general business 


of | 





oyancy in Declining Market 


Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, July 21, 3:10 P.M.—Motor shares participated 
vigorously in the rebound in stock market prices in 


the last hour today. 


After declining about six points on 


the average during the market breaks of Wednesday, 
Thursday and Friday the automotive group sprang back 
about two points. The leaders which had held well until 
today sagged in the afternoon but came back at the 


close. 


Overland Trustee 


Seeks Foreclosure 
The National | 


Toledo, July 21. 
City Bank of New York has 


formally filed application in the | 


United States District Court here 
for foreclosure of 
Overland Co. The bank 
the action as trustee for 


took 


An injunction was 
restrain anyone 


the company. 
also asked to 
and control of the property cov- 
ered by the bonds. 


Construction Up 


New York, July 21.—Construc- 
tion contracts of all descriptions 
awarded in the thirty-seven states 
east of the Rocky Mountains dur- 
ing June totaled $103,255,400 ac- 
cording to F. W. Dodge Corp. 
This was a gain of almost thirty- 
four per cent over May. 


Hupp Corp. Reports Loss 

Detroit, July 21.-Hupp Motor 
Car Corp. reports for quarter 
}ended June 30, 1933, net loss of 
| $258,435 after charges and depre- 
ciation. This compares with net 


quarter and the. net loss of 
$884,010 in the June quarter of a 
year ago. 





the Willys-| 
the | 
$2,000,000 first mortgage bonds of | 


from interfering with possession | 


loss of $522,997 in the preceding | 


New Bank Planned 

Mexico City, July 21.—Banking 
circles in Mexico City are dis- 
cussing the reported projected 
formation of an export bank by a 
group of bankers and exporters 
of Chicago, New York and Phil- 
|adelphia, purposing to establish 
a system of barter between the 
United States and Latin America. 
As it is understood here, the plan 
|is to suppress the monetary factor 
in commercial transactions, all 
buying to be done on a basis of 
|exchanging products. 


Bankruptcies Down 

Detroit, July 21. — Insolvancies 
|eontinue to show a marked re- 
|duction. The number in_ the 
United States for the week end- 
ing July 13, as reported to Dun 
& Bradstreet, Inc., was 343, com- 
pared to 345 and 373, respectively, 
for the last two weeks of June 
|and 650 for the same period last 
year. 


Owens-Illinois Profits 

Toledo, July 21.—Owens Illinois 
Glass Co. has declared an extra 
dividend of twenty-five cents and 
the regular quarterly dividend 
of fifty cents on the common 
stock, both payable August 15 to 
stock of record July 30. 
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Dividend Checks 
Sprouting From 
Motor Plants 


New York, July 21.—This was 
an uneventful week in dividends, 
although a few payments were 
declared. 

The Chicago Yellow Cab Co. 
Inc., declared the regular quart- 
erly dividend of twenty-five cents 
a share on its 400,000 shares of 
capital stock. This means a dis- 
bursement of $100,000, which is to 
be made on September 1 to stock- 
holders of record August 19. 

The two-cent quarterly rate has 
prevailed on the Chicago Yellow 
Cab stock since last October, 
when the directors reduced it 
from fifty cents. 

The Norwalk Tire & Rubber 
Co. declared the regular quart- 
erly dividend of eight-seven and 
one-half cents a share on the 
preferred stock, payable October 
1 to stock of record September 22. 
Payment of the last quarterly 
dividend on this stock was made 
July 1. 

The Firestone Tire & Rubber 
Co. yesterday paid a quarterly 
dividend of ten cents a share on 
its common stock to holders of 
record July 5. 

Stockholders of the Nash Mo- 
tors Co. of record yesterday will 
be paid a dividend of twenty-five 
cents a share on the capital stock 
on August 1. 


Graham Has Profit 
In First Half of Year 

Detroit, Mich., July 20.—-A net 
profit of $23,627.32 from operations 
of the Graham-Paige Motors 
Corp. in the first six months of 
1933 was reported today by Joseph 
B. Graham, president. This con- 
trasts with a net loss of $249,796.89 
in the corresponding period of 
1932. 

Coupled with this profitable op- 
eration during the first six 
months of the year was a sub- 
stantial improvement in the Cor- 
poration’s working capital, Mr. 
jraham said. 


Gabriel Company 
Reports Profit 
Cleveland, July 21.— Gabriel 
Company reports for quarter 
ended June 30, net profit of $20,- 
423 after taxes, interest, depre- 
etc., equivalent to ten 
cents a share. This compares 
with net loss of $28,865 in pre- 
ceding quarter, and a net loss of 
$5,796 for the same period last 
year. 


Scrap Price Advances 

Chicago, July 21._Number one 
heavy melting steel scrap sold at 
$13.50 a ton, an advance of one 
dollar over the price reported 
Tuesday. Number two heavy 
melting scrap is up a dollar a 
ton to $11.50 to $12.50 a ton. 


N.Y. Tax Dope 
Albany, July 20.— Distribution 
of 20,000 printed pamphlets con- 


|taining the State Tax Commis- 


sion’s regulations governing the 
new one per cent retail sales tax 
has been begun, Mark Graves, 
president of the commission, an- 
nounced. 

The pamphlets, which will be 
of use to retailers and others re- 


| quired to make returns under the 


new law, are being distributed 


| through the district offices of the 


Tax Department in New York, 
Brooklyn, Utica, Syracuse, 
Rochester and Buffalo, as well as 
the main office at Albany, Com- 
missioner Graves said. 

In addition to the regulations 
the pamphlet contains a series of 
explanatory questions and an- 
swers dealing with particular 
problems which might arise un- 
der the new law. The booklet is 


| thoroughly indexed. 








“I'm shaking hands witl 
myselt- 


ve got the 
Nash 


Franchise” 










“As you see, I’m a// enthusiasm. I’m one 
of 142 new distributors and dealers who’ve 
switched over to Nash since January Ist. 







“Nash is a great company for a dealer to tie 
to— good and strong, one of the strongest, 
with $32,000,000 cash and government 
securities in the bank. What a position 
Nash is in to ‘do things’ in this industry! 










“What’s more, Nash certainly does build 
its cars. They’re tough. They’ve got the 







stuff in them—real backbone and stamina. 
They stand the gaff. Which not only makes 
sales and keeps friends—but saves the dealer 
a lot of service ‘headaches.’ 











“Just write to the factory in confidence, as I 
did—and find out the whole story. Address 
Sales Dept., Nash Motors Co., Kenosha, Wis.” 


NASH - 














BIG SIX STANDARD EIGHT SPECIAL EIGHT ADVANCED EIGHT AMBASSADOR EIG 
| 116-in ch Wheelbase : — = ve elbase 121 inch Wheelbase 128-inch Wheelbase 133 and 142-inch W heelbases 
| Sere to 8766 wae to Onee $965 to $1095 $1255 to $157 $1545 to $2055 
FOUR BODY STYLES FIVE BODY STYLES SIX BODY STYLES SIX BODY STYLES NINE BODY STYLES 





All prices quoted ¢ 9. Factory—Special Equipment Extra 





